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- Contents & Effects of Codes of Ethics -
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(Kim, Doo-Gyung) - (Hwang, Yong-Cheol)
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1. A" &ElnAe 984

oA g2t ge e AR
CEO9 A% &3 7I1d&89 =4
8% 4 FE

2 B =

1. wiA"E &3¢ 284

oAg R A7 S2A JARAL dded B0 He 483 &3AF AHS
e zHM o} B F Utk &IH AL H2E o]l oG dF =
oln] 3:d Al “FAle} sbf ol FAZ N2 & e WA vieh FAL AL
A717k M2 e AL FA vhEte e Fo] 24AR.

g FRAA FEe JhEE sobwt st o WHE st A= AEE
A age BEd U A 2do] st =X, AFEL 222 st 3
= do] £3x AR ¥ 4 gtk 2AN FAE AFHL B A AN
ged ol Ao wet ojRA BENok e d AFES A HUS

» AFdn AN FAARYH wF
o AU AU A9 Fay
1) Smith, H.(1991). The world’s religions, Sanfrancisco: Harper-Collins.
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29 B N viATIAZ vtAR FAE <EI>OAM AAQ v} e PyF
AL o]t ot T2 &AL AFHo| EASAL o)& olEHo 2N o7 sx
9 o]3 & ¥& F Utk

AA, AP Fdate AL &84 JAEARY dFd =9 & §olsiA & .
agx o)y w2¢ EAAZIE vAG R}t AU AEAN 2159 =HL o
g3t HFMNE F J=E @ ok 283 vpAHAA A7 kA & EAld @
@ Atz g YeEtyEd.

=4, A9 P& AE & FAE ¢ e AAA A
FojYozq & 9 $3Y e 719 23 & gEEd =88

AA, AL BEAEL 2T FAHHoZ FHo] e xF gE R o
M= ¢ 4 Ao

A, AP §H3te A3 7Id 749 dA B9 $293 EYXNE ¢A
e =88 o

OAA, HuFFgAE FI3 BHUAY Y BYREC] AW YL A ¢ F
At

AAA, QAU AR Mo FH A NAE & A& R,

<¥E 1> qAMd¥e 2248 HdEsSicd o8 22y X3

- A FAAA Y3 Fo W & A&

- 9 FAel 2 A APAQA Bde] Yud o EAHE %A A W
Ae71?

- ol H®BE HSol ARA dAREIN?

- BAE AL UYr) Aol 2 AAoZ AN 4FE A & AREHY A
& =71

- B0l ZAY PFo] FTAA AFFE viXEI?

- FAS YFol AF AFH Hole AAY 2@ Alge] BE FAE 1 A
ojtxn HA&Ert?

= BAY Aol YFo] FAY GGG FHE, W ot} o] ALzl ois
Ay FAH Aol dodxn T F Aest?
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AR g F#3 We3t %3

I.wA" &4 Wt 523

e 7|1de &4 ZAE dFed UodH dEd2 AA FRE 7HA
21th2 Bentleyth o] 71 &l ME o)X ¥ & (Fortune) 5979 714E dides A+
& Adge g3 2.

AA, Z2FAWANA &dH AABE FASSHAL DAL - 80%

4, AU &A7He A48 ¥ A - 93 %

A, FYLEL Po2 &8 u§e AANRT Uk - 4 %

YA, 8 259 oL dAEL UG - 70 %

OgAA, FAT 718, A4, AASARE, FERI, 283 47 J|dezM
g 53 g REAAM AAH ZALE AAER T - 4 %

dA A, g8 FYL viAsE YUY E F2 UAH - 18 %

AFA, 2 dAZAT BIY £23 2AE HFE AEALY EIAFE
o2 gF3e AHEE T2 U -8 %

QEA, 23 FALEC o3 PHAE GFE BT BAY FUH S W@
B Wy 3 &4 AY FME F2 A -1 %

9] Wge zao] g2A AFEH} VA UL UENR JYen, ZHATHLE
o M &aA HEL FAF7] 8 DSl I TaPL AP Ao 1Y
UJ 9 ARAME ¢ £ Ao AU 2HogE & AEHLY 1§,
P24 HEL 9T AE A9 7Y T oz sof ¥ FAs ¢ BRI

Jlde gEFAL g vz Agsin gl 1979dAE AA7IYe F 75%
7t Y FAE ARG A9 L e &YTAL AP AN¥FeE
A NAg £ Ae olFECIH

A, gUFAL AL RYRAA 25 2H] FE4Y F UE TIdVY] T

2) Wemer, S. B.(1992). The movement for reforming American business ethics' A twenty-
year perspective. Journal of Business Ethics, 11, pp.61-70.

3) Hoffman, W. M., Moore, J]. M., & Fedor, D. A. (1986). Are corporations institutionalizing
ethics. Journal of Business Ethics, 5, pp.191-198.

4) Ethics Resource Center. (1979). Codes of ethics in corporations and trade associations
and the teaching of ethics in graduate business schools. Princeton, NJ: Opinion
Research Coporation.

-29 -



4 EREHE

AAAE 8L & & YA S

A, YT AL vARAYAEC] &AM WYPos YFin doE= X g
OE A EdA ged =88 F}

A, EAFHL QELe viAL RS FYste PFo) U 4H FARg
o B &R 71EE 2 dE ERHY WA FA7 2 & Ao

A, =& &83 718¢ 21 e 23L& O $Y9LE0] & Qo] £4AA g
A48 & & Q7] dEe) doll i FYY FAE o Y F At @ 25 W
S T e AIRET B4 ddta dojsr) o AFEUYL Bt dA B & &
At 2L @ 2HAEL VIS U F A7) G0 AuSe] BAE OS F
A B4 & A

OAA, &e73L uAL@ARI £ £YAHUNE AREEY TEL Y
T A 3 &5

TN BEE AL RARY =HY 2N Fu Eolo §H JAAAE
AAANA7] S8 A8 ST AE°] MEEHo] o}

AA, 7149 54 83 &9 YL ML F AEE Fu9 #IY RE Y
o] 873z}

=4, 349 ¥3 &9 7AL ¥4 & UEE FuAE A8

A, FaAE 9% &2 AP (ombusman)e} Bz+L 18 stet

YA, gus}t Fudee el 544 339 AdF 2 ¥4 ¢ 7HAHe

n5Faye] Ao)ole]® FA(The American Association of Advertizing’
Creative Code)2 B iAldl o] el &7 AF sufoltt o] H3l9 3
1S 953 2 848 X¢sE B8 n92 AF3A FAhT Mok

AA, BRAD oY BTl ved ARHAY 288 AEATNE 7Y FF

A, 5@ iAol Jue AA MY vgEA e FARn

AR, B2 e 7MEFH

A, RAFIU A2 ds EFYstA vdses v

5) Fulmer, R. M. (1979, May-June). Ethical codes of business. Personnel Administration,
p. 51.

6) Laczniak, G. R., & Murphy, P. E. (1993). Ethical Marketing decisions: The higher road.
Boston Allyn & Bacon, pp. 170-173.
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GAA, 2R 2A7 Gk FRlU AET 979 24K Ul 4F
A4A, eOA2EoIA A BT TTU GA B FIARD

7199 AL 1 544 o= AR WEAHY ZFFel A 2y o™ ow
Z sus geFAel vARY R AAEA He ZE &YUH 4B AL 7
§17] doltt 719 AL gYcled BAH =dHAR FLE FAYE
o4& odege Ao 2y olAF AT EF3n 719 EYTAL TFE A
A Y57 BAY TR AR AP AYES XTI YA oD FE AF S
d o3 2o

AA, 7193 249 B4 - AL FEAH, £33 A 71, ALl A2
£2F 2% £d 738, FTALEY o875 F AFUANA A2, AT BRL

4, v_ﬂ‘il—r*ll"l] B FALETY BA - FFAAY, AFAHY, 2231 A
B P By 2¥ES Y

A, vedd B9 nw - FALE AN 2R E vEAH PBAE &
Addt: =Y £ UEF se UdFd ARES UEHY

lx, B0 dig 2A 4% - F, AGA3, 719l 1R AN T R
A9 g5 e Ng =¥ e

gAA, 48 - 3ol A= HE AF, 45 o9 7Id T& Y&

AMA, WRAR - A7|&, FULEY olF, 4 23], FAHY R AH
< ueEd

AFA, oo 2F - 7Idel RAAY %L v 7149 A4AHA ALAHA o
Qo AAAHQ ol T& ek

duA, ERIAY - 2ULS] JAH FAsn Qe FAH A FFY +
A= st 23%E YERY

olEA, BA - HNARR FAT A&F Rust /1S AU} BEE BE
ARE AL 5 UA dEd

guA, 282 BA - 26 &7, 2 PR, A6 EYALG A, LE 2D

)

olt

7) Smith, N. C., & Quelch J. A. (1993). Ethics in marketing. Homewood, IL: Irwin, p. 624.
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%, A4 U3dg 2vAaA ¢H, F471E, FAHAFLE X ¥
dEHA, FAH R FY - FAdYd FF A AAAHQ P E(political
cause) 7| H e} +=F FT& UEIYS

AFelv Mulze 44 g AP DA B &dH EAV A4S A
BEdAse AFH #¥E 5SS A AYL vAsted ¥IHoPY. 19
de &3 Zo

AA, AFALHRAS] dFEo2ZN FHAHY &84 BAL 28

A, AAHTD BoiHE ZE AFo) FED AT APMY HEY HLFAE A
Al

AR, T MBI AEFL2 A Auzte] ¢tdo] AULL A, AFozry
AFHoz ANES &Y

WA, A 25716 HoE AFL AA7 AT FH 599

BridEE B &Y% EAld WA doh. E9d g2 uAgRRENy
Beld= 28 A AT HAYL Aok @b 22: BL 79SS £YA F
T LAANIE AHH EH71€ TE $3 AN gL BAHA B USal
A APE AT Yok 2 e b3 2o

AA, FAstD 98¢ &) YN E Mestn 2%

A, A8A, 8924, 14, 28n F7t 5 e w z2aye A
AEC A FelHoz HARD FEHojop §

AR, duj@dzte oele &HUA Ao AW =8¢ 2ydE AU F
23 oF &

A, dejde)z 2 nFgas FAsMLol dvlg Fdg Agsor o

AR, dejdez R FnFgaAe &2 G5 ddd AL AGsop o

4AA: Y3 (Trade associations)= E3 BujASoA ¢4 FAE g2ty =
& € 4 9lth. & A2 The Direct Selling Association NA = <E 2> o] &
HE A AL AFsn vl

8) Benson, G. C. S. (1989). Codes of ethics. Journal of Business, p. 311.
9) Laczniak & Murphy, (1993). op., cit. pp. 103-106.
10) Ibid., pp. 199-202.
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<¥ 2> WojHe g2y X

A, L3 AHAEC] Folste AR} Avtg ALk FE=AE AFEA o
HA & UAEE 3] sfof ot

A, FEAME FYse AFoY £, /HEAF deAEZRE, 1 9 FH3
AHEE &3 Z1A ok Bt

AR, 753 AFAe B I olgH F2E ZIASHAY, AFE B
71 23, T4, HAUITE LvR oA g8 Folof I

U, 2E BoidEL FARAEAA A o A7&NE st FUSHA AF
olut 719 BA=E AJIStAAM 2Eo] AHAE e 54 Ao ¥4
OAA, goide Aol F AR, AP AH9e YEd AHEHE ZE AFS
Fiol @

AAA, L g Zdeiy AF L M E gdnh

dFA, BoPE AFe] HFoY FEHLE AT FHVGoIY 2dE ol
Li= g

JEA, AvjYL 2B EFE oAU AHE AvAA HAE &
H9, 24|ZEA AFol @ AHE Aol A4e] gtz 3t o] & 4§3t
A golop @,

olFA, Bl 2uxEY HeY 2 & nd G HIFTF AL P
TgozA 2uAEY AHYEE ST B

A, AF L FuistA e AL 2ve Aon AYL o] BYE EF
dtojof @,

A, AF 2FH L G FEAM 714 AE Abdolojor s, H4FH
o2 HEW & dojof v AL Aoy 23 o3 FUH ok Ik

289 : Direct Selling Education Foundation (1989). Code of ethics. Washington,
DC:Author

ol#3 e gHFAe W S e, uF spARAYANE e g U
goz oAy gARRL TS ARHT VAR Yk
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U3 o P Yy YR

u]F v e RE UL A3 49U RE 24U AL YAEY. RE HUL O
o] E& F4%3 3le #HU VYA (Code of Ethics)od A 3in] §A4 23l

9FA=2l 9 (The Responsibilities of the Marketer)

AEE A BF22 orIHE A diA A& Ao} e, 2F] ANAE WA
oluf FAUol} PF Fol 2uAd 24, 23 A4 Fo BE A FFE s 43
2, 22 2FE FFAASF IEF BE =T oo} P,

sAEHS g 9L el WEE detol B

L Agdadel 718A 73 gold 87t 9¢ ¢ 2 2 959 gy
2. @7 WEoly 7Y &4

3. W&ol ¥, AW HY4Y vy

4. &Y HSHY AXg 43 R 4

9 I dHonesty and fairness)

SARE i3t Aol B2 oY FARZAY 444, 494 1A EdAE
FA R GAA A} Bk

L a2, FAA, 34, #3444 2203 3¢ W@ o I G L e
2. ¥ FAANA vl dEA] FaA ojAEAYE LAME BAIE & Hud

3. vHAY RBAM Jrle A, BEAH B2 YA G¥F AR UM THE 9A
€ e gn.
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AgEe #AY HEF A9

orRE) A8t I3t I w2y HElet A2 Qights and Duties of Parties in the Marketing

Exchange Process?

ol s 28 FAd Hojite ZE AFL & AYE &5k U

1. AFHE AFolvt Mulae s AHEA7} S xdte §2 HFE Aok
2. AFHE AFol} Mulzo] B ZE AT UM Z]Dte Heo] sl
3.2 REL AAH £ g ou A FE JH3 oo

4. Fuish Bstel Y Aol AN FANA 2AsD BAY £ As HED WF @<L
& Zed.

f9) WEe ol gl EVR 4 slch Zaluh siAES Aol ole) g FRSE
Az g

IEmd R
¢ AFolt Hul2e Abgo] AREHE BE FUE HHU 37

« 2Aoz AEL AWHAANAY 2R FoldAAA ¥ E F £ AL AF THL
Ao d@ HA

« 5713 Q71 2 add d@ R AF

z3gs ¢

ria

f AR BI AMAE LEY £ AE B2 Y

+ Y SUE B 2o} £uAE SESE BRAY A

« 2H1AE 1REHAY 2 xde 2ARFTY AA
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°s ¥

r4a

« BHg EHoz @ AE I 5T 2399y A

« vpARG Ao N FAY YAt FA

27 Aol Aot e 54 FTTY £ At BRE AY . oy @
7t FAE dvidd #d#A Fol & 4 Utk Weeks and Nantel(1993)9] ZAlol
o3, 2ATFHLEANA 2 A2d FYWAHL w &Y YFFL Foled =80
g 5 A9 "D SAvge] =¥ol qid A¥F ARYAINL A5, &
AR Wy FHATAE 5N IA He Y, fHURAY AY S&
FHEEANA e AR o, 8A fIYFRY EAVozE fH Y%
o A9 9% uA F P12

Weeks and Nantel(1993)2 &2|7# A9 Aol dis d8] 71x 2713 PRE A
T F2 Utk 2AHE AddELS H2F 2L £E9 @ARRL £ e
AL2 YEROoT, tgo] AT dIiME & UFL =7t Ao Yy @
g 7€ &YFAHLE HEY & A AN HEE Y5} JAY &
7b ARE 8787 2AA OA 23, olHe ALEL BuASY AAYA gL
Aol AFNFL gEFHel & ALHL AP FHAAN EH&A dehdods
e T3

olutE o] ol f F e &EFAC AFIN A AR BAY A3t B
g0l AAHNTGE A HEID gHAFAHL YA YE AFHe, o)A A3
€ M2 Bvide 259 BixYdS HFHoR Y & USe B .

11) Weeks, W. A, & Nantel, J. (1993). Corporate codes of ethics and sales force behavior:
A case study. Journal of Business Ethics, 12, pp. 105-112.

12) Robin, D., Giallourakis, M., David, F. R., & Moritz, T. E. (1989, January-Februay). A
different look at codes of ethics. Business Horizons, pp. 66-73.

13) Frankel, M. S. (1989). Professional codes: Why, how, and with what impact? Journal
of Business Ethics, 8, pp. 109-115.

-36 -



AR & A e 2 11

M. CEOY A% &A 714 &3te] =4

H173QACEO)E 714 A &= E97E =4¥ 5 A= $8E 71A2
At ol AL ‘232 §o'e ¥yojzn & £ U4

7199 AAJAAAEL & PF& FAesta, 28 Ao &YHer P
F AEE &Eds A5 s T =F &3 E£H71E A AYS HLojop &
o B HuAGArt &AM Y 7L EF8% Aol AE RS, HdE o]
€ o7l AtdelAe Adg Wddzn A dEdd, 71dedA &R He 7
& Folry] P& Aolth AN &AH PYFE AT od APy EFIAAE
HuA G MEE A=ojof gt AP PRI Ydte =9 dd WYL T
YEY &3 P 7MY ZHF FYLASE LolER A & Y. 4& 9, B
ZFAEF dsl F4AHQ AFPE S e FdAe EZAF A Ad A@
ABE #FPe AIARY & guE A @

£YFAL B vAY AR f9AHA DL £934I st qAEAA =

& 0 28u 9d 2 AP A PFol 29 &ATAF dA&A @&
2 A% 2 £YFAEL dovrtt & Aol Enh e 7|YE°] FTILEAA &9
of g 28 YL FAL AN Aok FAHY FE Z2aPL o] Fe] FEE
A 9712 &z, 71N A4HY FAL AHA 7IFEHI oldE F U 2
S0E Fdol € 5 A 2AFHA Ok e AL A Foh

MY NPE3} 2AHL d&d] &8 2§ Z2aPe ATsEE R ot &
g2 dardAL viAE R o PHMAE FAHA JAE A W=A FHH
ojof @t &2 A 7UES 2HL dSH gL AFES XU

AA, &2 FAl HaxodA AR F AdE FUE ZA = A

A4, v P9 LAY & BHo) e AAE HE &I LA
g 487 o8 ARE dde e Fdde A

AA, &3 EAE ojdsL AL 3v] A olAR @A B4

Jd, viAR@YAEe] #dY #AE ZAPsn BEE BE ARECA 2EE

14) Pruden, H. O. (1971). Which ethics for marketing? In J. R. Wish & S. H. Gamble
(Eds.), Marketing and social issues, New York: John Wiley, pp. 98-104.
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daje A

G, AR 49 Bk HFo gH ANERE FUHE A

ANA, T 2A ARYANY Aol HuHYA &2H FRAYES )
se A5

33 A7) AAUE Re ohich Bas 239y AsHE B Be A
el A, BIE, 393 A9 o] WRHT® zHo|H Yot BE uAY o
AARL obFE Aa® Foldw A B Y¥Eol "r 144 2y BF
E318 JlLde Ae 3714 H3e AAA o

Y @ AgY Y502 BRE 9E St A iAWY BARE s 259 9
€ B3 £38 Axstelold @k vY £37F AADNA Fevd g4y o
e Eol 2 ERE BAY oo <E 3> 2AY w4 THE Friae
W A & e AZARE AN F3 Yo,

<¥ 3> 225 oAdEY FTE HIsto| st AIAP

AA, U qAEAE Al de AEE Qojopdt s #AYPojAH Wold
Rog dq9g B=er?

A, Ul Aol 714E AFserl?

AR, 2HAEAA THA ARG RA?

A, AFe] gle FAREANA LHA ARG RAAN?

SAA, Y et o) YA st?

ARA, o AIER L HAHAA}?

dEFA, 1o iAol Fake] FHLAEE ME BYAINE RO

AHA, Ue old JgAZA Y ZAAE FeA o F21?

ohEA, el AAAE FAEy] A AUHA FH L ol g8 AU

A2 4 : Hyman, M. R, Skipper, R., & Tansey, R. (1990, March-April). Ethical codes are

not enough. Business Horizons, pp. 15-22.

15) Harrigton, S. J. (1991). What corporate America is teaching about ethics. Academy of
Management Executive, 5(1), p. 28.

16) Hyman, M. R., Skipper, R., & Tansey, R. (1990, March-April). Ethical codes are not
enough. Business Horizons, pp. 15-22.
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&3 FAY Avds $83 FAE dFed o 282 F7) A dF =
Ao A o]&Ho] gt} & =W, National Association of Purchasing Managers<
&3 EAd B AL ANEE &3 A¥93E Fu U3, &Y€ FAR s<
25d AUz AAsn Athl? 283 Aride stAR R qAER e &2
43 #&3 Jdug HES7] AT 5HE HAR Ao

714e nAY RS0 B3 fYPHog Bl e dFFIL AT 2K A
2ol @t 24 FA TzaYL wpAsok st F 4 olf7 Aok AAE
71delA ol tE 249 AL FAANII] A%, ENE THLel A
g 2% Qe wdd ZAd dd FAE HUIAFN7] AG Rojthid F2o i
Ae 2ANNOEN VgL g e wyoes AAAAANA =& F71E W
gt

AR, 24 dAAA QoA &2H 8220 dF A4S FHAA= A

A4, gAAAe ARBo2R £YH nBlE FIBEe A

A5 AU el diE ARFoz Qi HFLHE dAEAN UM 7MY
& H3te A

U, 2gQso] AgdAoz Mz W wFog o|BHA & 7 RAAA
o s fade AAAAA ol A AA

OAA, =3 2U90] AZRE 9HL ¥He o, AR dFFYol AP A
o] BEEGHAN fisE ddadRy EAAEE e A

AMA, &2)H BAE BNy 9 AAAY F2E AFE, FAdLel A2 T

Z2E A&sed =& F= AW

qERe sdols SRS FIS AnZAAT AR THATI= A
PGS U 224L Az AHSHE AFUANL Wold &HTA
& AAES oo} 51, Ad AT HITPol FF AgHAT gy AR Fd9

17) Cummings, G. F. (1979, September 24). Are purchasing ethics being put to the test.
Iron Age, p. 35.

18) Center for Business Ethics at Bentley College. (1986). Are corporations institutionalizing
ethics. Journal of Business Ethics, 5, pp.86-91.

19) Jansen, E., & Von Glinow, M. A. (1985). Ethical ambivalence and organizational reward
systems. Academy of Management Review, 10(4), pp.814-822.
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T AbololM &3 AnFEE w0l x=YHie 7L A o dAHeg o
W FFol UEhr] A7Ae HuPIAeL FAdudn FALEL AFsn Yo
aa HuAFAe LS FAAM ALd vAAE AAEGE &3 38 =
Aol e AR v E7MAdde Ae ¢ Urh

Fd 22392 JIdZ2ACN FALEC gAY YT FAER Aok AZH
e AxE ¥5cd =50 €0 Ae BRo Fu Uk tfo] &8 FH ==
ade] A& W, FILELS A4 &A <dnted AAPE o vEYH PAE
AR BEgol UAThD v E FAH3I HFH AL YA &y FA ZT2aYo)
&2 A Y5 E o2 Avde FAN Aok

A Fd Z20YP9 FEAY0E BT gAY & T ZzaPe
A = Ao oJd olf F e & FA ZzaPe rARRARY &
A PAE BFFIA e dHo rlHez 23 € 2R AGseM 45
7] WEolct thA] T3 vlAGHAREL ofF FHolAM A Lolol F AL Wi
o, L FHoA FHof & AL A XPGE Aotk

dFEe vAYRAASL X Totol & dol| M E F& A4S Az
o 289 &0 R R o)A F¥A 7|do]l 2EAA d71E JdE:
ofoltt. TA @3 & Z2aPe died diFg TEH olfE d¥qd 2 =4S
HozH &34 EAE ALY & UAxE AAAY PFHIYE Y & ddeq
Aot

e 7IdEL &334 71 B39 Jigd g4 82xTdeE Ao &3 EIE
AA 3 gtk 22y old &9 FHE AFAHQ EAZ oA JIde A ok
2714 ARE A, 719 S 2 Ao g e FaoF ot

AA, 7] AZelA AFA &2 nejAPE] FHE F+ A&7

A, A7 BYEAE R2E $YHA 2AE o/FA HA ¥ F AT

AR, o1 ZZre & EAE ofgA 7ol 93¢ Xl

A, old Zzte &g A9 LA 7L o @it

SAA, 42k FHA A dd A A e FAA?

¥

r-|rL

20) Delaney, j. T., & Sockell, D. (1992). Do company ethics training programs make a
difference?: An empirical analysis. Journal of Business Ethics, 11, pp.719-727
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oA g & FA H&F B 15

AR A, olA Zzte] KHA FA #AM MY, A, 28z g A7 o
2A 2JY € F U

tde 2= 893 Tzads oA, &% Fde Aoz AN &4
Y5 I8 FYANIEd 7HF 2 =89 dfolth H o] FAFHE VAR
71l ool © &7 F3E FPAIY) A8 BFSA ndd #E FE T 3
ot} wtY HuA PR #Fo) fYHolgd &7 FAL ofF AAAHY Aotk

71gde] AREAE AAsy] A VHPEE ol &dtE AAY, &3 = AR ethics
advisers)E ol 8% 4 Uk o)A ZAAEL JGAN 2gx2AE FHY & Yon,
%9 Fa AL £ #E EAE FEd}E Aon2D

o)d §7 ZAAEL AMHo 2 7|9 FARHE NN E A=A &3
2 Wgol U GAEAS APE & ZHoln.

&7 ZAAESH g 2 FAY Fehe tFsich &8 AASdE &9 BE
A}(ethical officers), &2 &A}#(ethical ombudsman, €23 &F& & Al¥(ethical
devil's advocates), £ ZtA} $19)3)(special audit committees) &°] E¥Hct.

aEe] Boog BoxER 288 FFL UM dejve wEHH A4
HE Aojth v|E 2%e S5 HYL 2 gy d2AW, dREY &
ARE L 714oH FAHA YXNE FAHk sted FAdT )R 71U
E AF9 AFSA H2¥ + Qolok Frie Reojnh
&8 zAA7 AnAGAs APHe2 AR R B/FSHAT 2 A
2o T@ &8 AR BAY A F e 9o @t 218L HAFIAS
gasold ot o)A do} Yol & w g7 2AAE 1A dAAN AdEFH A
zo) A AHAo] dold & 3ok

old A9 397 FYLEL &Y 2AAEC] @& HFIAY FAJNL2E =
A 2o AAZ &3 2AAEL Jgeld AW FAAEAA FNHeR o2
Z7] 9% 5L FYAIAL e AYL ¢ A

)L)‘l_v'
o

oo omode
WoB

-]

I

21) Keichel, W. I. (1979, January 29). The crime at the Topic Frewhaul Corporation.
Fortune, p. 35.
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V. 8 % A&

£ d7c &94 P BAsA, sALBYRNA e GH L A =
WalHA v uz gt v E B Mol UAAT, vpARL A" EFEL v
g FawE AIREC o s B =AEC J& AsHozw AAS A W
o AbEle ALEHA uAE S0 £& &9 FEL AFHIE 1YY Rolx, A
€ol AZEA AFIEE st =de AL AAY Aok a2y 2W A9
dE oRA F ALY Aolvye Z o] FHA WA og 2uzly UQY &7 E
ZZAFIHA 719 AFHoE $93t dggo] © Aol

Lad &9 Fo diF A3 vldig viAE GFo] Wolgole AENANE & A
°]7} Aot o]Y Aole AZE o] oYt} AHAEL = 4AQ B 49 A g
THE ¥ K 42 M H29 2HAF 25 & 19629 John. F. Kennedy7}
anate] A9 A, GHE A, & A, 2 Pl g THsE A2e gy A
A& (bill of rights)’s] A Aol 1 ®g F2 Ut Adde Fg HAL L viAYP
HAE0) AAHF B &8 A9 Ao,

o] dg AelF 2147IA Edd o277R FBL FHESY AFEo] AFd
FAAUG t o] AX Hula FujgtErt F 4% A2 o 234 HQr) o
d FAde 2HAEY AdYdRE FIANATE AAY BAY a3y ojd AFE
< T4 A9 dAES] U3, B AFEo] 2uAY Mo BF FYE HFA
AFA R3n At oj# P RE giALEI IR E vlRsE AL AHAA Bos
3t 2HAEY & dEe A FSHA X FHE do} ok Agst AZ AMn)
24 F &% FY dFo] AuAES AF 54E #Asn vag F Qe Pl
A B B9 AMEFXZ THHo e FEE BA= HIE ofJA dd.

2R & 71X 7], & £ A™¥ Fc dBYozE UEFAY A
A, 2y AHAe & ded & FEe $5HA ¢S FHE Ut aYd =
B3a, Avate AFA Az HdAdEe 2E AY7L APH7E sld o)™
77t A & & o, g9 AL 2P £ gln vAG R gFd g
ERE2g 274 g9 vhAEHEe 29 AuA $F5o2RH HASE g g¢
< 3 gt & 7|} ES 2vAEY 8T REHETE 259 viAY TP

~-42 -



A& TR &R B 17

HEAA gt 71de &9 PFL AMAANI A8 B G z2aPe T
& sk, o™ 7|de 71@9 2uA gl dgsn FAH EAE #IsI] A8
e FFo B L VEVE AT E U oW 7|dLe AHA EFE vHAR
71312 Hol 1Ee AuAstel #AE FHAAY s nUE AR BHE A=
715 Ak A8 5o E A bR b} Fad didEte L¥A BE &
H A 24, 2z 28z AR So] Atk <FE 4>oAM HE uis} o], ARAYHL

<E 4> 28X Hd, A2, 22D AQY

2 H| X} A~ 4 x A 2
H A Mg Az et Ael argr AHal orME A
QAtAA, oA, | durA E(generic| 28 AHE 73 etA 9
a2 H A [ AFAAL] BA | product) FA5E vy a4
kv s (A9 A 98 AR, A ApE-AL ol 772 1
2el 4
T+l 71E AEnda AE |G A AN HF,
2 8 zZ | 7o) 2 AR Aupgr AFYA | T FAE-
ARAF =YPAQ AR o)A 28
AR X2y
AAANAS | AR ARAHA | FAF =3 273 Al 93
28 & |2, REY2E, |F2 % Abg o Ha s
v 3 A"z JHH | AFE FH AF
QA A "X

A2 4 : Thorelli H. B.(1972). A concept of consumer policy. in proceeding of

the annual meeting of the Association for Consumer Research. p. 81.

28wl iAo ARAoz A r15E ¥ohE AHAEL I¥ FA o
A4 &7 ¥ 4 ik AHAEL EE Y F & YE PYPoE Pk I,
AAIEA S B w AZshol duh s gy @e 2MAE0] 18 222 WY
A MYsn AR won B BELE Aolde BFol Yl WEelt

28l £59 WAooz AHAEL ¢ o d&d AFUE ¥ vHAR EES
& Busa gtk ANAELS £ AT A4 L dois FFF AHA HEE
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L or oo oY IIAAYEL Vel &A A FFRT oty a8
AAEAC YL vAE B LS TEdoF dde Aoz FdEHUY. A
A Fdo dig @A AMe 7Ide =AEL A Y32 982 v, A
tAez Lu|AAA AFsnzste AFS BAstcd UM, WL 28 vpEU2
AYE 7Hed @ &Aoo AMRdET @09, AgA ez A Qe WHer ¥
Fe AL YEdT. 25 AHEE AYY g oS ddHRed, 2 W§e
B2 9& AFEY old#EAd FFE vA7] Wi viAY w2 &Y YT
Ast g RAoA o AHFA HYL AULES FFH BHEJLen, 28°] I
& &HA gAZEASY FHe] 2HE T UG HAEHE ARHoz HYgo] gl
WEol e gAtEAL VY, &RAL, FF, ALY AAY ojs @A wkg ook
o B2 71de Ag Aoz Fdo] e WFE A M= ATHE AH)
ol o <E 5> ol A F IR dE HoFa n. I-d MY &
4L 71dY =3 74 53] H1 AFAY s#84 @3 .

<E 5 AlEEo= M U= ASE S XH

AA, 7149 AR A Mo & AF3] Fstat.

4, o]0 AAE W 7IFE T ASTAYLE FES ol &3l

AA, A A3 e Fx 8F Z2IP& IFsha

A, Agxeoz @A vide 7199 93 AdE F&e ¥F z=2ade F

Z 3t}

OAA, 7149 dERAEART & AQezA BotEd F e FTHEY FF

€ AN A '
AAA, AlFA BHLE wole L 01de 22 F UE V1YY HE VIHE =

Ae A A Folu MulA 73] E ZApsha)

AFA, AHHA P9 ooz PFatet 22U FIAN 3 date FAH
& A7) A 2o ojd e A= UtE PF34A Lol

AEA, A&EHA vt AAA AFHez A9 dE BFL 3t

olFA, AElHo g FHJo] Y& HEFE &7 Ao, 714l wEte &7, 710

g 4 Ae T, BHE A€, 293 71dF A BFAA FojAe FAH o

ol g AF3 HE3
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