{KEREE JHBETEION BASH B
— H Assaeld WRARD FBHSNL hpos —

® A #'\*
B ==

I. #% & V. RS PRl vlolAY MR
I. BHse] F# ¥ Ham B VI. ERAR HREITE) PR BeH
I. {EBRE HRETH clotARN o4

B V. B 9 &R
V. BRRARR HRETEH S o * BEIR

oA TRBEES

I. ¥ &

d5-Eo violARPR s £RBERRE Y BEERT ERsls RRE 243k o Ay
8 sich T2 RRES MH el HREV B o) (involved) = A& BEShH= Aol
o Zeid 7 HRBREEAY BEY 8BS T4 g 5 Rl diiEe) MERE
P14 HBEBREE (consumer involvement) & yr}h. HEEX EHARBEY HRE7 2
2ol FEBAMAA Folslels WES 385 M CHEL MEIHA 2P sl
T EE FeldFE onigich

oot A fRellx= ‘obd (Henry Assael)’s] RV & F4o2 ENR MRETHA dg
R HAHS AT slol HRETE SV ERE sty A8 F2 b2 ASdo
A7 FHAHE Tk

A, clolA™ &, HERETE HVH KT #-88 BREY EXS 2 HSm Bt
FAAZE?T EA. BRREES ol HRETTEHR S AAT UM #83 Mdol E F UeTH?
AR, JFgd o ololAY i eAEHES 45 BRR HERESVS dioz HRS

Y ATdst BA S Agst AAR4A
1) H.Assael, Consumer Behavior and Marketing Action, 2nd., Kent Publishing Company, Boston,
Massachusetts, 1984, pp.80-107.
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2 FEREE

A7HSEL olell Fols BRESIN B9 DA WiTolwh S53ha] 717 A, WEE S B
Kol G2 WBEITE Aol il AME ZAsl=rl? 2Pod, £ SUUAZ HRT
shobAIR RIREES MR 5 eI A, ofE FuUE 4 T = NBETEIHS
sl A ATHER (KRRSL 1918 & WEITEEGRC TS T Usr1? AR, oubdo R (RN
HEETHES PFATe oy 2z = 72 B olsds ou #2So] 97
A, EREleRe ol L MR ETES) S-uwt Aol xlejelA] HozH s)Zo] ME
TS Ad9¥shs MRS WHITHRRd o £3 227 28712 22T old e} 27}
d77t 28 pEUHBE s od 2So| gli=r9

Tehd & Fellel s olgh e HEMMEH sty 8 oke e WESo] wargoo)

A, BHELY EFR W AN Bt EA, B MBRETHY mEM A, BEEARET)
HERETBHRE A, (L HBRE BTG oA, KR SmkE BREL oa 11
oA, ERHE MEE TDFEY 22U W AY So] chRejxdh

OIFA WomM K Mo HEIMCT MIET WREA AU = 2 RSS sl
Aol skl BMSHIC) FECH S TP TE B3, A s dubHoT KRR WAMNoD
CREIL GlE HBRM MY RN Aol oML BEBmEAY B BT B IENE
BHE RE S HEe BN m%ss dA3dE 4 ozt slgsec.

Lt R RS AS7HA 4 W AAEe T gl iR slolAEBY «@F Ea] ofe
MEH Biel R4 HEEITHHR OB EWE MBS SRR BEERRE
(complex decidion making)'oleh= BEFol Mo} $z olo Hesh= BBy - BISH
RESE BIRY AFS o5y Ugd RES REsin ook

A Rac (ERNEL HEE S MR MRS g BAw, hey Bkl o8 —Ee
Aol 23EE A Fux 9oh ERRE HEE O EWRE BE EHER oY BE
Soll ™t sheme) PRy ol HEY WAm P SRS AWoT slo (ERE
shotAl REL N tHek wganpl. BERNBI, Tolm EAERIE A3 oS THHo|L slgael alolA

9 ololdoz olad 4 g Folch

I. B £ 2 AR i

RRBRFZE = 41 BARHEFol oheld Fhe.compes EF ] BRELEFTE S B EBITEIH B BHE
WRE 728 5 ook =3 Pigeel Bl ateby o] 4R (issue involvement), AHuAo|
A BR# (communication involvement), R BRBL (advertising involvement), U SRR

{product involvement) o7 XA (purchase involvement) Sogw 8274 4 9c}h
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ERW HRE{THI WY % 3

SRR O sk olgriifiE, AFuAlAd BEHL Soll BI HIRE FLEM olst AwuAe
A Zol Y @AY B M7t EBEE{t olxle d3g FEshed 1 5HE § R
H, TR G LTI @Eslel soh. e BUWEHSL, BEERE, MEBHR Sl
Y RS WH EE BRERR S 7 @A AP BEEBITE Y HHIKE
Wl vl JES gHgsleol T HEE F Ao FE HRBRETE S TS
ot

olol @l F HRHFY HEEE FUstd v B (involvement) ¥ "HIHR
(particular object) 7 fAA 2] BRBIES] REE =elslr] A8y ol 8s= REH #E
(hypothetical construct)olcd” &3 F#HE + YAt & REY EEFHEY FHolu
Frar g oigh HAY #A (commitment) BEE velils BEG o2, 7|4 Auishs ¥iE
Hgold AT A UERFFAMS F2 o4 HAIAL ololslar, IR
&178) SrEAMdE B WA BH SE ok gk

#Hzo| BHEBFFES 19470 M4g] =} A=Y (M. Sherif and H. Cantril) o] 4Eg "HIEKAR
#io] ..Fp% (The Psychology of Ego Involvement)”?olel= EE7E 2 fKolch o]E2
wlA| x| 7} MERERA{bOl ux= BUES BfskE B HlAzlY WA FEE g
MBitto] 2122 MEEE 37217t ofddcks FRS WAst dAx) gIshe] REBiME S
RS BIMRHE (ego involvement) ety MArfh3 %, HRME7 BEB{LA vixs %S
oSV L

HBETH HFM MRESS XBEmes Fotsly] Alzkgr AL 196534 T=Faq(H.
E.Krugman) jo] ‘TVR&Go 8 : MR ¢ B3 (The Impact of Television Advertising :
Learning Without Involvement)”” o)2hs #HLS WX olF Reojnt. &, & TVE KRN
R AT ¥ HBE S TVERA wid dede =3 A AAstr] gl
WAjzlel BHEY #cke ddsiAd MEEEES A ¢ 8 FE (passive
learning) ol 28 A Wt ol Foll L gl Heh WEE ¥ATo T FHsdd v olEE
Frzsoighi el 2 W S0l gl BPEm WHHEEaE Eom—BE 1718 &
Aok e Bkl EERE Azid Aoz A2 e #Hrxql F3olglch

% fgol M. L. Ray)y, T2¢3 Akg] (L. Bowen and S. H. Chaffee) ] 2] N e
S.Robertson)j $-& Ta2F1h o F43 wlolzdd, HHNY HEEITHELESS S
I RHEmgIole BNl HERE Besiy o oy BREES GH ke TAM=
ebdsbz|al KBRS HE T ollM e ebdelx] vl Fgslddd KRR FHERETE 2958 A4

2) M. Sherif and- H.Cantril, The Psychology of Ego Involvement, New York : Wiley, 1947.

3) H.E.Krugman, °“The Impact of Television Advertisiag : Learning Without Involvement’,
Public Opimion Quarterly, 39(Fall). 1965, pp. 439-356.

4) H.Assel, op.cit., pp.90-91.
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4 ERRE

stgdch oo, Tejo] = MEE7L s BRSO e dols Ba—EE— 1589 Mg
BT AXN, ERE SO 9l ool = Ba— TR — e o BES HAdx BEstd
ohooleidt ERR RE S FUe we WBEITE HeES HRe ol HEEN, mE
EBRTE, BT, B KE ESRRER = e o2 HIRREmMIdlA BHEE maspe
BAS e ZEtte RiTAZc S

L olsiztol o BRIESIFOIA] BHEUELA S A st BRgEslalr] o Sof, RESELEE S ol
et EFeh PIRETE cheksiziAl BRERIGEC] Eabo] opr|w 1 s AR Mot &,
HBETH HEFAN MEES S o2 Broeold BABEE o) 85 o] =, B ol mhaksd
MLl ol BisE kol Dok &, BREE EA Mot 4R o b webae, mER
olvt B 53 2R HWaolgks A BB S0 AU} Aot BRELZE o]
I BRSPS @EE old7ixlo)y B sde) Rl s e ol oAUNE
olFx YA EIx Al

HEETHHHAN da) A853 gs BRme fkma == ols EHESS TFAsL
= BLEH) Fift S (conceptual properties) & £gdo g AESE A 2od WE) EH=
PFE N et 2] deg it ERSe @AW E%ﬁ personal importance) 3 &
el gleow, MAN EEMS o lAvE MY BREYy Lo BLal) kol BRES FH S
924 ke 38 FKe) Hu 92e & 4 9k

BIRLE A3 U= O BA @ RE O BE @ wlx o 7HA] R S Abo] o
HEMBIE S Avivd @& 2-1) 3% 2ok

(W 2-1) WMol HESMAIS| HEMBY

4 - RSN
s [T ® A “‘1 oA A
F\ [ 4
. B A c .-’
NN " " -
FHE - ] H. Antil, “Conceptualization and Operationalization of Involvement, in

Advances in Consumer Research, Vol. 11, 1984, bp.203.

@ 2-1) oA Ax fAAS RS MBS vistow BRRE 3 EFEI Aol B BAH

5) H.H.Kassarjian, "Low Involvement ® A Second Look”, in Advances in Consumer Research,
Vol. 8. 1981, p.32.

-122-



ERRR HBETHN WY EE 5

Blan, Co AT clAzlele) Bt S&iy £&F ZAde BodFT Qo & HRE
ZAsks A ®Wh, KA HAA S B4 2 AAr oz, ofE FEE WHE Alo|9
BEBIM ol cH3k ALY BEElipersonal interpretation)o]glx I 4 ¢} ®
olefite] BRI S IR WB Alolo] WIFEME S Hotes uhy olodof "BHEFERM
MEJARAE (internal state)™} “if3#2 (process)” o 2 @& {tsles Hikx Yok ” WAEE S N
BB Z Thelshe Bllkel B E Bar FByel FMelstn Fslxn led vlsid, BRew
vpetsts BAL MELE ZAiE® I ety FAsin ok BRY # ER Fold Moy
(A. A. Mitchell) 3, TH#=23(P.H.Bloch), [t (J.H. Antil)), r=kelzZA7](].L.
Zaichkowskt) | T2 EF<= MHEE MM REZ dotsle PHolx, MaFawh, MF2ER
E2x19'2 (M. J. Houston and M. L. Rothschild) j, T#Eje} 7}4¥ (R, E. Petty and J. T.
Cacioppo)) 59 TH< BHE BEZ Iotsies FAHoldxy & 4 ok
et Totely, T=(J.B.Cohen)y, T4} 4= (D. Sherrell and T. A. Shimp)J, €]
(T. Tyebjee) ) 5- BRSES B4y EEYE U9 sidelxn, Bl EHHS RS yvohs
R &Rtz FAsigdoh ® =g Mata) s)gh(C. W, Park and B. Mittal) 1= BRERE P89
K2 setsled, “BREE BEELMAL Ett{be] #£E (goal directed arousal capacity)”
2 OEFESL, BHRESS 9 2 FHA KBS LRIk Yo FAskgoh
© RRREESS AHEMe] LEHE - ARY BB oV DRFBMY BERER
(motivational componet) & zz glojot Fic}
® MHESKSS BELEE oduxl EBMEE orlArle BEREEEN KRH S
(utilitarian motive) 2} {H{EFHEAY EHER (value-expressive motive) & F3+slaeo} Fhch
oldell Al A= RSl &M XY VWY FHEWS Hood o o] gHEALS
4 Sloh
© HEREES MRS o7A7E A7t REBE & BmA, BE RE Aol HERRBT
oz T} gt
® B #@Fl ohd WIREER FHsldol gk
® MR EHR= HEEENA oAdx) FHibel ouixl Eigfkel BEY KFEY Bl
RiG=ZM BEE Tyslodor ot
g2 K RellAe 471 A7k B(EEE $FA71HM o3t 2to] MR EHE A5
6) J.H.Antl, “Conceptualization and Operationalization of Involvement®, in Advances in Consumer
Research, Vol.11. 1984, p.203.
7) A.A.Mitchell, “‘Involvement: A Potentially Important Mediator of Consumer Behavior”,
in Advances in Consumer Research, Vol.6. 1979, p.184.
8) J. A Antid, op.cit., p.205.

3) C.W.Park and B.Mittal, “A Theory of Invclvement in Consumer Behavior : Problems and
Issues”, in Research in Consumer Behavior, J.N.Sheth, ed., 1985, pp.208-209.
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6 ERmE
A4 g,

HHEL S REE MBIUIRELOIA BUA S TR Aok o EERMACR 28% Hog aEYo
X, EAL] WEIA ebrEE E4(L (arousal), BEL (interest), & & (drive) <4
BEIT " ooz & fEel RBBMYS)l LIS CEMER) EIREOIR Aol el oja
EFAIN o el B MERECIA Wit AL EAY SRel EEZEAE
TaL zler B FRows, WA AEIM okrH: olux] EME, L, Zo
BN 7 B2 2o Aduslde] MIBERES BT s Baold. "ela
ExRE T ok BoR & ol BIES K#E Wx EE mEsty) 99 AL o
W R ERHB DB oo wiit MRMERE o WHIR B gl
HEE PR Mg L dRslT 9o we Rz g

e o R (KRR EREEY Y HoES) EEMS RITo T & Kol ololAY Y T s
Halsial g}

. (SRR HEETB vlolA™y B%

A Folld= AAZ WRE S WAMH S delstd [EIE HET A4 BE E2sh=2
A 45 AEHEIR goh ol & Tkl e kW FIENAS Enbd LA e s
Zio},

7hakelel (Harold H. Kassarjial) & o 55o] jf @B s o) HBREMEE ddslA &8
A7IAl Zeky ogm 7ol awbMdo g aelsiy 9o

THBRE S Bhaol Tolel oiDR BOS TR ek & WAL PE Aol AEHEF
LA TR Aol obdrh AR EWR, WF, BEHS 20 o4 (issues) =2 MEEE
o R Y F YT Al R, WHEEe 2%k Rshg Tsjow A7l 4 e
Moz, W MEED olold olefar AT H iz 1w B &g A
Srhs Aoldh dwbdez Aan, Falh ok o BT s e WEE 2 o
ohdsich olefdt W Lol tialM oW IETN AP EEss we HRE7 2 8
AFeohs 43 o vt PRES 3292 2o Ao

ole{gt TFhabefal e} fERHSTEITL S Uivsls ProE s (o9 7b=u) (N. T. Hupfer and D.

10) H.H.Kassarjian and \\ \1 Kassarnan “Attitude Under Low Commitment Conditions”, in
J.C.Maloney and B. Silverman, eds., Atlitude Research Plays for High Stakes, Chicago :
American Marketing Association, 19979, p. 8.

myl
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EWE HRETHS WY £5 7
M. Gardner) j&] BF%E7F Qlch ' 258 KBASoA 20712] o)} 207} Rkl wH3to,
71 83 A7) o 28Y s oA A (7R 753 ATeH FIlE Asies ok
AFg wie} o] o|frE MEHENC tS F83 o AAsgUc) oY MMM FAY
d¥= o3 3t

% 31 M olnte] ANK EEEM E £

L e F A

B K 6.71 % ] 3.00

B B R 6.28 # 5 2.61

# R F R 6.17 i ElReA 2.38

BH B # 4.52 ] B 1.95

e ES 4.17 B ® X 1.39
it 5 3 1.19

2iEHE © N.T. Hupfer and D. M. Gardner, “Differential Involvement With Products and
Issues : An Exploratory Study”, in D.M. Gardner, ed., Proceedings of the
2nd Annual Conferences of the Association for Consumer Research, College

Park, Md. : Association for Consumer Research, 1971, pp. 262-269.

vl 4 WP (ABES (%) A9E A FAlel AR A2 Ay HekHZ
Hlad FR3Hx] 2 Ao Jepdclh oiy-Pol HRE AiEdA Mo ERE TP TRY
BROF7E obd ez vepda ek

uhol KRR ¥ WHEH H#4S Jehls Felatd, o ciAds 2BRMEEERER
BELE <ol 34E T 7t drlde dAlder oo 57 olf2A 2%E 5 Qe
A Rk

A, FEEMFE ZBa@Rel Jdux mAEst BEY o HBREANA % A7 |
AU 7] o Foloh. MMEEREEL S WHAY|Z] Hstd EMHHS T BnFlgel ddd &
s Aold, FEEME ool @ EmE flEste 1 Ao MEMo, BERT gL
2 ERERS flEsicd owA 249 5 ok

11) N.T.Hupfer and D.M. Gardner, °“Differential Involvement With Products and Issues : An
Exploratory Study”, in D.M.Gardner, ed., Proceedings of the 2nd Annual Conferences
of the Association for Consumer Research, College Park, Md. : Association for Consumer
Research, 1971, pp.262-269.
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8 EMAE

=, EREETRE S MRE7 1) Hel BEQUT FHSIE HiTel g Y
RS RESHS Zolch. GMNAITY S % WARS oo HEESS A B3 (RERE <)
A MIRER) chol MEE T (EERE BRER), 1 o BRERRE (B
T, EEE) BMIREX) S st Aotk MRBTERC] ulolAs HABL SEE "l
webd, 7 8-FE-1TE W@Rs vlolANe YA mES oo R MRy MEE
7 BESA o (BT S AT Aoldh dE Sof, H#E} Alghg 23 7o
¥ BEE Y A W BREES Y R 2 9e Ao, wma 7 s olH
U MEE U] dd) BERKSS Wlg A BT @S Avoldh

MRS shrliohe, MRE7 SHWo 2 RS wol SolA 9 Aol HEES TVY
oA fob4l “Halr]l HE olele AR ADWTE ¥ o o wy %ol 3EF-E st
HBES 23 g 478 295 SR odeuh FES AASA Fris s 23} s
13 BeiAls Aolw, Awkel fy#el z7hSo] MY BMERS AxA Fx HERE
vHe el AAdeh 22 o] o] AL, A WA & q= ABFL o] 2Folzh= e
fEM el A7ich. ols@ H4¢ rebazws(J. L. Lastovicka) 1 #gE FAsE A (seeking)
°lgt7] Rrhe t§HME A= A icatching) olzbm sigcy. '

AL, TP Fo] &alsio] ke o] f wifol BRIl LA Tk REBEA o8
M ASHHT] Aol HREE AR 2T PofsiA Hoh 7 EEL ohliol Aoy
dld Bejz stow, R4 MEMNE F= FTenkey wAse Hob of ¥l HEE=
ARGl e BBV yAso] ) otk drlefAln mojMolAL Bl 2o XQ) whgo] etz
Btk BEE HBES 27124 (self-identification) 3 ARy Zos olFi= M s
YA 7] e, MBREES MES szd FYHA sog Eas o]},

dE Sl VHsA F& wsls A 2o Az Aol SAEAG (2o H7)), &2
BE7E ARE2A ALk (lsoly whes $uEs HBe RS ay), gl a4
Uil Bxof MRV ¥4Y A REch 2ad oegr Bums Al Y S WHE
Aol oheh BE #ol YISl Aolth. oz KRR BRI W miTHRE BT
Wasrel Avshs, ol MY wieh o), Hm o Aejoh

12) J.L.Lastovicka, “Questioning the Concept of Involvement Defined Product Classes”, in
William L. Wilkie, ed., Advances in Consumer Reserarch, Vol.6. Ann Arbor : Association
for Consumer Research, 1979, pp.174-179.

13) M.L.Rothschild. “Advertising Strategies for Hieh and Low Involement Situations.” in
Maloney and Silverman, eds., Aftitude Research Plays For High Stakes, pp. 94-93.
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R HBRETHA WY FE 9
®’ 3-1> BRAR Y EMENSe] RiTRRLEK

& B 8 i i "
1 2B BEA o @EESc) AY | L BB B o mEEs0l M
WA Yy WA 34
2. MEEERE 2. WGP
33 Fol @EUH #EY +E 0¥ SE | 3 BMEESRE
e

E¥1% - M. L. Rothschild, “Advertising Strategies for High and Low Involement
Situations.” in Maloney and Silverman, eds., Affitude Research Plays For High
Stakes, pp.94-93.

V. BHSUKHEER HEREFTEIRA vlolAR REEER

To}+d (H. Assael) J ##B+= "MHMBE{TEH vlolAl" (Consumer Behavior and Marketing
Action) " oll4] {H3RE o] BHELKAES AHEERTS] 2R iy IERRTE Ao HRE WHT
PHEAUS oS @ 4-1>3 7ol W7l f¥os EFAdsigot '@

(R 41 RBRXKEDN ARETRHEEY R

& 8 ;2| & [ 0
5B 3B 5N 2 B9
SEREEERT | 2924 SR =4 Fa
P 78
R BB ] 78 PR
HEY 258 B - e Bk ERR
xR} m BERRE
de = R BRREEE: | ®FB A% | FERTEE:
LEEER b33 SRR
w5 *
REER

14) H. Assael, op.cat., pp.84-87.
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10 ERRE

& R E i R 5
M R3 Ho B MR 4 Hoo#
RF M = 78 I tE 2 EE
EFA L
R ¥
HEe E= B RERAn B RS
£R7} biLE] ERnE
We o FINER
# KW BRERESRE T | BFS 6 BEREAE -
ANERFOR A BE AR 1B 3
& A

BIRHE © H. Assael, op.cit., p.84, p.879 WES EE7 HL - B BERT 2.

B HWREMHITHS V5 HREAITHZL E5 /5K /T8 olah= HRIRE ST
EshE AERYoR duro g LR TRRERYS YAsiT o= BRITEER ol
olsh Z& Avlxks 2@ $ES el mg AT S0 Aol S AT gE AujapSol
oh olsh A avixtel FulgE e Avsle olZo My A Moy WEse], fule
HREITH o clobAgA gRejzx = Ug52 FAsle] ck

IR WERES MRIE S Sou 4F7be 233 alo|x e 2)zksly 9= Ao snjal
THEE fFEo Sdelds LHEM AR =5 BLERE HBREITHoR Mdugy oo
HE FRS FoldEIe Aol BRI FWHMT ATIT U7 dSd oo dud HIEm
o HRETH 3 FHAMIKY ct BGEY T8 ciol shiHe ol Yae sk 4|
A BeFRolch o] FFHY S MEE MR 3T MYl 48R 28 oy}
TR Rlai ARdIES Hrbshe YRel 7|EE0] TslT Yoks AHolH BT
WA, F REMH (RE T dolde)l Quh sy of TEZ 2wAte] P e}
#71 whEel FHAY HEYPL o]FolA A PR WS LuPE S8z s

of MAIW WRESS WMEISY LB AYshA 9 zolth. WS da (LEEY Eo
FLEEQ BRRT 7o) g7l o), et ohE mER dgeled slold A gae Lz
¥tk o7 BRIl ¥Ee abelr} v wilRol wEmEMae] r)Zo] Zjgich,

BLESRITEIS $7= 19820 TB.2 231 (R, H. Bruskin) ;2] ool o4 gta{ e, Fwea
Wi of BgEeld $¥E (MR WA (e, 2=, S Sl o Qoli fmE e ik,
T ooiF-Ee HBESC A pEY) st ST LS AL glok= AE 9wy
ek ol WIE METE7 RWE oo EE Agsixs orou, 2y a2 A2

rlo
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EINR ERETEA W £% 11

H3hE adue @ O MAEL ARV AEAUACG T o Aol BEET 2]
Aol WREI Y 20 =2 A A 4k 2, MEEE AWs V== Bis
WoE hdnele &7 & AzE Ae Tes: el Aol

ret7) =28 (M. Venkatesan) |2 B{EERITES A& Ao g d=e A=tz shgdch '™
AR WA KE7 Kol = 22 g2 WRSS E3pr] dfd, BERERS
HBREL =7le Ao "dd I Aololth

HIER o MBREBETHS HEES ARRS EHENS aRY £R7 AN dE AR
W OREABRe A 7 4 AddE = dg A o Zam REAY AW £ =
Witreh 2Eslo] wshs Fold A5E 2l AHE oulgch ool Wiy F2 ARA F
717 s AG FHEEE Tolshs ASE § 4 Y A Arh olF W BHA UoiM=
BEERI ol $8% AolHo] Eajgict galts ¥ HBRET ol zlely ZHolW F8A4
<+ AL X B9 ohdzk AdA vt HAUY & 58 FAE o UFEs el
olck.  Zeht o2t AMEEY Tule MRES HCHRZEH FY=D = ulgo] wWolss
TolEsM dubdow ME &S BRI AdEs BEEEREY Heldh

diFdd) FHHE Fole} A4 A wixg T Ao FHHE @Sl Teis Aok filraER s
sjmaled, ofw 5S4 FEEe EThol iy ¥k AdE 2 Ry Aeels I @7 Ad€¥s el
ek EEE shuubd MBRES = 92 AZe s 9 Ax REAW, HRES A9
Bl dig HIEM S HERE g8ty UM TEmd HHE TATeRY 1 AY9E EE1Lst
Bl AEE s € Aoloh EXftstels ARE ToEd HRET TRNE F2A7ER
sk Aol ook aabd HMIFR o AETES (T80l doid Fel A= Aolch. M
ML Aol oM WiTHRE o2 ol ojfejalch JF, © HA {7Ehel BT
@ dud MES ARty A% FEELS ¥4EY @ FEMoE HES FMA do

olg} L (TEY/MES/VEY = ohE Ao EIHFEER (attribution theory) & &
k. WHREH A E HEEZ oW 35 olfd T 5 HRE o Bhd BEANGL
Faete ok @AREHZS 5 MI(D.Bem) o] AR dcd, WEFEE A 2y
mg a3 e HitEdA AEY A v P4 2 9 9y wEd 2 $E Fobsks
A T e digel vgke Aoirh ' FYE =R od sislES MEEE "W 7o
o Fof At 2 ol EHddc ety AL AHeloh o AS FHiFSolY FAFM=
ZAstal dech ol2F HWHIF &l WA BMEK wAse = {7l HES=
Aoloh. 1 Ads TREMEGS FAT A2 TH/ES/FHES BAE 2 o

15) Former Cus'omers are Good P'ospects , The Wall Street fowrnal, April 22, 1982, p.3l.

16) M. Venkatesan. “Cognitive Consistency and Novelty Seeking”, in Scott Ward and Thomas
S. Robertson, eds., Consumer Behavior : Theoretical Sources, Englewood Cliffs, N.J. :
Prentice-Hall, Inc., 1973, p.377.

17) D.Bem, “Attitudes as Self Descriptions : Another Look at the Attitude-Behavior Link~,
in a Greenwald, T.Brock., and T.Ostrom, eds., Psychological Foundations of Attitudes,
New York : Academic Press, 1968.
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12 ERRE

BATUL S 1HPER MBS BITHIS MIUER SEM BERE 3 WELRR BESD
MAA vigo] Aal Aol 7b skl #asfel Al 4 gl= PERo|th olg e
LAY FRHYE Ao R HRE ) PERANEC] G Bt ohzt AEZY Ho|E Ao
A Zshs ASZA, ol 2L FHule AnAEL EHAM MY WA pasE Al
BEE RIFBE FBESAY ohlw, w2 A4sichs ol§ shinlos WrTasl) e Ed
e Al & Aoloh o)} e AnAYF R Frix BAYS Aujshs WAL oz
A OREEE S R 8B 22T YIWsbL A gAY Hs Easka] g §¥oz e
¥ 5 A

e dwtdeo s EEHE WREl Wgold EMBE Tl 9o fEM mAS oiue
st EEEIE dsels dA9E dold o waMel {TEEM o sl ol=g
ol R s, WBEME o MEHEL S AP KR WO BEmE) v] 23t
7het @ ERESEIT ¢ Aoloh v awAl stidl lolde] BEe HmES) }d
BAE F=7F 5 w2 FASEE MLei Yuvt o oyre HBELS oy R
BSE sl BT wA Nesha) @3 gohedlel vlolARAY of2igo] ArlsT
et

olsh A& Ao HAE A, A M BVE EWNR MRETHHEY BB ol o]
ok = it »

£ @ 4D 7 PFRE AWRls & iTEIERS Aol gold (TEpee, Hpen
R, BERREEE AAMSdt MRET =3 BWEMNS F2% o7t Bkt A=
Bengc] E&/FE/ T8 WA AT o A BEREEEL EREERRE oY
RIEERKC) Siol, HEmme MIEMRo 9% YEe Raw BHolot

BREEZE 22 v, FGERRYD =bol7} A9 g AgdXE 78)/(E 5/ He ey Adgd
o 2 ERRRS TR £t BEERCRY, THERS FHEM WY o T 2AZ
BARS sesle Aolr

BRSREL7} 22 Sobal A2 wlA HEES Mol olfejxin 1 So 18] SHd=w
Seg dAstT gloh BEM 38T 2ot EAsks Ao REEEES 7hsAdel Qo
7R Age HAme B 4o MEm BERH. WEmEaRe a3t
@ow, Ee RE S84 23 w9t MERE Ol Uold H-sofar 7o Adst
the ol digel BEESol wdshl MESY, FEE 9Solas) mo BLER o Fol
MR ] o|fo] UAE moc ZUY FmEY KEMHES RSk o2} Hols 5t
Rtdsks Aelgty gk

YA AR SR MERE MEGTHEE 99 EAN TEISH ool A| &7 of] A}
Aol clolAYBMEm RueBiol Hikd 5+ AL A ok

L
4n
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HA, aulze] BoigZo] rlgle] BRYFol ATE ABH ML FEHuY o
K12l

A HRES REEZT 52 A5 HRE BEME $2¢ xlol® A=A oo iz}
A Besly RBesel gebdd gk Fad AITY F8F AolHE AwAEe] Az
UE Aol REitrel BrdES HBREAA AtRES] AR dels zelch odebA Fotd HR
& Aotise Bk Fgsls ATl Fasich

RER ool aRE o7t dF A WY g Adde] o]FA of HREAA
dakg v, HFsleisdl AL FEF sledol ol F MHE THEAE =ie
HAo A HBES A AdE AT ¢ ds HEE 7] dEd Y 5 Y5
Aolch. aizbd REER] B solol T zlolAo]l A ¢l7] Aol 223 832 "WFAH Zlo]
o} adeld BHER B Sl & xfolHel Aol ¢lv] dEol WWHMRHAY EE= FL3A
gtk dlE Eel, ‘7l Ft 2 R ColEls EE Hivke WHHRERS] EETH okl of
2L |y FEELE FedmBHol MEEL MmES KAk Aozt it

4 ASol iy HREFS MREIKEE o= REBRKES P o XAMY HEc
o}3o] e oz Qokd 4 YA F, WEECH 3 Ao KE &W REREE ¥
RS HRES REZD L AU s Feolof ok ' F3] o] A EE=
F27hA 8P| Fzs= Aol FAt dEld dytdos KRR == FER HRESS
ol sy FAS g Ae FAE 7gelx %] odFelch oEid ERRR HRES
MEZES Y AYRE Feslr] A8l Kool AEd 3R FYASE Ago] AMg-gelof
B ol WAES HA L (classical conditioning) B4 ol 289 Aotk REEE
o A= BRGNS BEFARY e Az AT Yol A= g Add, B
o] W3 gl FEhel MY MREN BEE QAsHE s=d $E9Ax REY g
B 7 2 Ao < [afiter B4 tddh. A3 BB BRRES
THA RES HBREANA 2% ool gt olay A Frod ZAAAH] HBS k=
A& wA121e] Kol ohiet wlAlxe] KA Holdh deld siAzls % BAMAE HART
chokstsl= Zgol glow, mak FelA)A|7 HERR HRERE Sl vk WRREH YA
TRASAFT FAs| ool A

A, HETAAY B A9 ERRESS HREY RMEMRY F3E S BREA
A BMEE M) fFasie], wdol HBEIR W HEFG S HMddsd ¥ Fo
o] HEFEAA Yol oS {dg Zoz v YubHo g BRRSE R -2 HEE< AU
B dcks $83l7]d Falddc Axe] ®Wad 7] dFo olsizte] TRz Zlo] #Alslch
Mo w iR == EAR HEES REE M4z sl7] 8 ®HES 2e oA, Flag

18) M.L.Rothschild, op.cit., p.84.
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< Hofstslr] A8 WS A Qe ohdr] dEelh o, nde adiuzE gatew
Aol e TaMY B XEBE F WRIHEY BAltd FYstdol sAL,
ERRSR ¥abs id o2 & 7ol BMBY = RIEY BMtd HRET TAHQsis
Aol ti& FE& Aok

AA, BB s 55 ERR MHEE, KHE WS Jun KRR mEY 2%
wtsl 228 84w gsls A ok sy KRR WEHS x| ERARE 2
shioll SJaid e W3] BHRECO, 2 olft MEERIY nlavt Fex gor, HER Fog
ERIY AL 9] dgoich abebd (Hige] shetolut FES MFL MBES WMES sLshed
TEHAE ZEch JEER HRES T EE Fa4L gAxalzh(]. L. Lastovicka) 9]
AAR JIFEHAY. E BEZF 8% 7o) o}y
B e AR F 52%7) IS S MEREEHKND stgen, MWEs 2Rsitin Yzehs
b F 22%ute] kS BHREEFRDT sddd Aok '

A, B BB S5l EME MBREITEERY BTHA 2 AxEe AT
T 7 ooz dddo. ddeld KRR WS dald HEW BE SdEE A7s
MHEE BRol7] dEol, WRAHS Idske RBE (KRR WA ol S5 $8sh). e
V HRES @Y T3 AES RAHET. 1 ok Folsldl Ho] 1L METC old
HRES PMEEBEALS F93s Hol ozl 1 @Er Hyslr] fSo] 1 e A WHE
T Aolch ' MMER, o ol WBFRMe B4 SAsias etk KA oy gy
tHtEe] o MRBESES Wasisd 28 Aok

FE ERESL FEAE S A2 WEASIK S KRR MBEAA YlME o4 Fow
Z ek FEaxtd=s) 7hg4 (M. L. Rothschild$} W. C. Gadis) = JERREL HBE A 2ol
1899 RER F5RS S¥sln Rslotz £EsACh @ @+ o] A%l 3loj4 (E# o
e e Eebbd, FRET A4 BES MUY ode REHIIRS T HiEEol
e KEEH7 HxSeld 83 248 ASY 5 JU=E dAo o oy Z, wE
FolKel Aoz f:d_zzlklciaki aMjA7E Fd A EE WETelge 2y 4wzl FejgiEe

19) J.L.Lastovika, The Low Involvement Point of Purchase : A Case Study of Margarine
Buyers”, Paper Presented at the First Consumer Involvement Conference, New York
University, June 1982.

20) T.S.Robertson, ‘Low Commitment Consumer Behavior", Journal of Advertising Research 16,
April 1976 :23: and Henry Assael, “The Conceptualization of a Construct of Variety
Seeking Behavior”™, New York University, Graduate School of Rusiness Administration,
Working Paper series # 79-43. May 1979, p.5.

21) P.L.Wright, “The Choice of a Choice Strategy : Simplifying vs. Optimizing”, Faculty Work-
ing Paper No. 163, Department of Business Administration, University of Illinois, 1974.

22) M.L.Rothschild and W.C.Gadis, "Behavioral Learning Theory : Its Relevance to Marketing
and Promotions™, Journal of Marketing 45, Spring 1981, pp.70-78.
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S7hsfofof det ofelgl IN{RERME > HRFEMY #EEHL (intrumental conditioning) FEAIE $utshe
oz, BEFoiE ¢ ASHI Mibs FH- BEEEe 7ledE FUHA7l= Aok
€28, &H|R pogFof meh Aloldt NI U HUASKREM S #HadEd osy
APez gekd 4 U A vk UubHog HEEZ WR RESA e AS, MHN
FFES A 7HEsA weth olHT Ao MELEEL XA ol A AT o
of. websd ERRE e e Y RETH gl $2% Aoy gl &, FEold
Aetel] GEEE AddgAd, == W AubEzhs xzisks ffs oa] B R (reminder
effectioll oaf4 Fuidax =2ch E3] ERHE WA A= EACA $d3] HEEe
ol HA sl (SRS kol elel Agel deks ulAlAl "ok REEREGES 9%
shod {KRHE Boad¥ol A folle HA HERKRER S U989 fdEs Fas4 2as
ofeb & oz Ik I ojf= dubdoz KiHE THERTHENE MEBERKHAR
ARl e gle Bk obuzt gk AAHE FAA HE BHE WY WHBHEIL fuss
ARI7E Ao |str] difolvh mebd R Folshs el Mol ok HEES A
JERe e ohE BEE AdY 7heAel woh deld ERE WEd Y KBRKERES
MR 7Hsds FolT [EMlMe AF WS RAbslr] dsl HEAS sk By
o 8]F% Fojo} ok

»r

V. BRRR HBETHIRS violAD RuE

Lidah ERAR HBRE METBHEAL slolde AuEY HRS JHsshll sle B&RD
Big= FoY7t? KRHERA S BE o B dstd T80, ZE BEERLI T4
Z(C. W. Sherif) 1o &M HBIERC U 5T RYL st Atk olslelids F B&KY
TEAF S HRETHIINN THREE $4o2 EHxslax o

KBRS HBEITE N Db A2 BHoee TVE EREMME 3Fsls r23awW,9 TV
el W BREGl= 8% (The Impact of Television Advertising : Learning Without
nvolvement)” o)z e, TVEE 7 22 579 HEBARES 33w, of @
HEh REREE(EE Ao gl T ool f-E HHESh® & TV7 EHE gl SN
PES hEvke e Aok BBEE S ohgol sk Eojal AT EE&AIR EES
71&0l2] Wech HBEE REAN BED Aos <2, BHE R4 HRES EEAA
o HEO #OR, MBS, BKKRERS QFA7A 23t ARy KEAE, HHEs 213

23) H.E.Krugman, °The Impact of Television Advertising : Learning Without Involvement”,
Public Opinion Quarterly 29, Fall 1965 pp. 349-365.
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16 EMRE
RABE APk 2 23 EEES 24 EEX v S 550 HEMEES ey
T UL, G EENE HRES WEEEA AY 9% uxx LT ok BEL
At

olet & Hde] gAE A8 F5H SeolBe MAsEA 22w, AP Hox
TVZL 3goe] Afols AAmAZrt tS adA3dg & - Aekstn Qo olalyt B
229} Y|~ (R.C.Grass and W.H. Wallace) 12| BFgeoll 4% =Y} 0 o] 52 oA %]
€ ALl YoH, BHEFEREA 3L HRE NS HFZEESE S TVES 7 e
BREAE LA tHo] BRAR Y SR HRBAAS AT 454 Yol
Mgl wlvbA R HIRREES 7 O aRAYe Atz gloh

of AlMelA TZfael o] FBiy FEEK ALSIT U= HRETBHHE 7%
BLfFel & BHE) BEES dvisle AdwBe] P AT EL ol#slod o] o
¥ Aoz A

53] Tafade] R@y BEERNH At Jds EHE HREES ololAyg Lo
B M) MRETDN BEds HRES BEYe HY fY Yssl 9 w2 olae
AN ZEE) BEER O A vlolAY &, 2nIRYSEAAY sxs) o E SAYE A
stat gt olslellr: EEH HREITHY S A% Foolde 9 24T ched
olofl duld= T2Fa 9 +54 T§50l2 &, B Lnjald el 242 g Zashde
Zp2b asfstaal g

A, HRE< WHEEE Y RRY HRES 28 HM £69 BME Axs 2a
B KXoz MEE Hesls HE 3o T rafao,e EHRE MHEEE oy
oldolgol Sulgles Faie BBohs AXY, o B FRS Astm 12 1Ae we
of S REEER Y BEIZ 5ok FFatis) aAze) (S. W. Hollander and J.
Jacoby) o] Bt AME T2F2wH,9 MERBE (nonsense learning) FEL BAsIgc) >

=, HEES WREREC EIRR MREE REMY FRo2SH REMCD HE
T AL W YTl ST WMIFRS A 2590 ERRES] F9 HBES HRS ys
AR, & tEe HEN ZEEClh dzid, HRERM RS oM A3 WHRERRS

T HRESC) BF ¢ METE YRl 9 @ 7hx @mEwe meidcn il pstel
A AAIE] e}

AR, HEES SO KB FME ol KEy BREDS B4 WHd dy 7

24) R.C.Grass and W.H.Wallace, “Advertising Communication : Print Vs. TV, Journal of
Adsvertising Research 14, October 1974, pp.19-23.

25) S.W.Hollander and J.Jacoby, “Recall of Crazy, Mixed-Up YV Commercials”, Journal
of Advertising Research 13, June 1973, pp.39-42.

26) W.P.Dommermuth, *The Shopping Matrix and Marketing Strategy”, Journal of Marketing
Strategy” 2, May 1965, ppl28-132. : and J.W.Newman and R.Staelien, °‘Prepurchase
Information Seeking for New Cars and Major Household Appliances”, Journal of Marekdting
Research 9, August 1972, pp.249-257.
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HEE 727 v R WMEEERE HRES s Bed Y= ok ¥ RitAA
HRES BEGEH A3 G KEE uolSolx o FHoloh ol& EJlmBolzt &t
olg|gt AL EHog K7L A uhg-g WA A gdold 235lE RES
B4e BUA7ed oS Hygsiohe £RE olFe] ok uh9o](R. A Bauer) 1t K&
o} o] dude 2 HEM BRF HES 2oslm ok EEE BBV MR
el Aoy —(F @) EERES TP AR AReAod Rl FHwuAoldel
28 ARE F oA MHY AEute] 388 Aol 259 uhgE HIAIICh el 2T
ragaw,e F@eA, BHS 2 A7 Flaeln, EMels Mk RS AXA o¢x
MEZ oTA X 2ach ol HREZH ZBMyeld oAt HKM F2x] ¥ o,
EEe BEm #FERE @4 BEsks A 2d o BFEY Fagde] d Holdh

JdA, HRES BEH Aol HES AT Ekr BEdde HRES ME fid JER

58 FFEIch Iy raFad)e JERRER HREREZH o2 O R (reminder effect)
o 2ol MEY Aolzly EEDH FoRe MHEM MBS MHE 7 EB RZA ZIUdsto
ERA ol %e 2 L7t s

iR, HREC PIHKREY EALE F70d. REN HREC BERE FHA3 FR
gozH WMES BALE 37U BEES Mttel vinsd HREJFL TR 71 Ay
BE7E Adddoh a2y Tafad)e 54 el o3, KRS A5 BEd I
WEe XtV 54T ®HEBES 73 deve Aoldh

oA, fEtt ¥ ehol= Aeil Hrikol MREITEHN TAZ Uk HEM BAHE HR
ol fEtt 2 zholT Aeldo] MERERES WAZL oz BETC oF 3 wEE BH
e A W satt BEMY Bt 53 JA7E UL Aolck HEERE RE M HiEol
HREY ESERd BO#E dold Fosidxy BEsin 7] W, A Z2 A=
Zagcy BEdch HBRE2 Mt Y st Aelolo] HREY HOMEE wrd=r] dAE
o, ol¥ BAET A VHATE AL HRES HERS Fol FI= ol v
{ERHE HBEA Uddd, @i o golz 2eido] MEITEIH A Uz 7IHE olf~
doh. HREZ BHSE d4Ro WS HRES €509 ACHEY Aol okdd. ol
g P (TR Righ & o33 o] AdFsln Utk MAMBEE Sy RR. B® BNE
Y o= BEE BES SAVE Qe Aok ZEd AF, A, THZ9 it 53 o] AFel
ek amiabe] FedFo] G KRRE HERY WAl BHe Mt HRG S i Pt Y

dEA, HEREEo] HERETE FYE ook HERR WES £H B 2 s

27) R.A.Bauer, "The Obstinate Audience”, American Psychologist 19, May 1964, pp.319-328.
28) Kassarjian and Kassarjian, “Attitue Under Low Commitment Conditions”, op.cit., p.10.
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18 ERANE
NEY Thedol w2 Wl dwbdow MiEH MMES MEpepme T g 750l
w0 ABE, (B, AU dEe 2 YIS Elole] o Egus AHolg Fuj 1
AL el Fas MUESS ¥Eshw gk ey Fzlrre HIA(AB.
Cocanougher and G.Bruce) o] §col4ls gt Eo| EHAS Bl el Ao Age
SRR Xwe WA 23, W, Tolelg, Salaw wa gre e A9 Fol
YA o wgh Mol B waol sojgx gk

FEF2l o 54 shgol 22 ool KR ML d8 = o= iR T M4
Z19 FEAE HBIERCl Stk THYZ E olfSol uiEk @A RRELEE off wheha] o] v
B WASA ANE HYST Yot 1= @A TR A2 ZHEE. WAl R
she (i el HUBRIE 122 @A dire Jelys 9ol ERHBL @ 52 #Hgoay
BRSO, BES e TSk olevel wEy Huola AHE H2 e EHRES 3 IAGHE
®OHS HEEE S SRET AY gon we 4o jigeEs ZEa ook (KRR
HEEE 2 ZRRE = 4 THUES 24U, oled dg olfE BHE ztw 9l
g Aolth F, olshzhe MBEL Yo KME REE T g Aol

FRREE S A9, MREY SOtk FHERBNY Yo A= A st O EiEe s
M Aolch oleigt w2o L&) F (assimilation effect) & ofajgich diddo] RBEE 7}
FAA W & EREENA s dWAxE A ug oo TR sAd Aol
o] RM&-& HMHE (contrast effect) & 2)njsic}. whpa] HRHERE = AHe) EARY BR
of Kistel dlAlxE dbdor mBY FhsMo) £ wie HERRELE = ol X215 Zghd
7Fedel M EHEHR A NEHES dojd Fiaol oS g}

sholAR Bl 4w of Tz o] mwHL, HIHow REmY HBEY Hodes Y
T e BE WEES LA € Aoln, el K@ HRBRES A= TRTHES
B2 MEES BRY Aolun AFsls Aol mi FRms HEES BENAA e
AR FolE 7)goln), ofulal MAXE WA MEE Y @ BB AAA AT 754fo)
= 22 KRRR MR & Bl EEE 7ol ST 2L wolEgd FheA ol
xE Aolth EREL A9, oY wAzlol wSare] Qo] i) Nl 7rsHdel 21
ek EFmE] shsAle]

TAR= o] BRE T2F09)9 SBy AEmes 255 A2, HER HBEA o9
FZE ATAE) KRS HRES s == 297139 BIEE S BERsIo] 9zl 227 w2

29) A.B.Cocanougher and G.Bruce, ‘Socially Distant Reference Groups and Consumer
Aspirations”™, Journal of Marketing Research 8§, August 1971, pp.378-381.

30) Sherif. Sherif, and Nebergall,  Attitude and Attitude change;and M. Sherif and C.E.
Hovland, Social Judgement, New Haven : Yale University Press, ]964.
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of t}e wo o WIS pestel gl o, r2axidest F2F (M. L Rotuschild
and M. J. Houston) ;& MAl2) L B MAESte], oFe (& 5-Dolxst 2ol MR MREC
ERE glold] e we Tt Aste, o KR HEET o HE £ Bit
€ AR dl&spgict

(% 5-1> RRKEN RREH

B 5 mOoWm = g W ®
FEA ol RIS B | o o} A ot
o
R R E 5 o
(el AES7 Ao (zefd AESTE @)

Z5¥1# © M. L. Rothschild and M. J. Houston, “The Consumer Involvement Matrix :
Some Preliminary Findings”, in Barnett A.Greenberg and Danny N.
Bellenger, Proceedings of the American Marketing Association Educator's
Conefrence, Series #41, 1977, pp.95-98.

ERE HBRESY BEEDS RES 7] 48 ol oiuch. BEBEZL 7] dEd. {KhE

R ONBESO KEUARS MY REEo] FFEY ERe MRS X dedh 2 2R

= HEEEHS A2 AR Un AT, @Es sbed 3 M A e BESS

0, ojvi BHE 714 7% fgEEe M- WHEE KE BHEsks Fold.

VI. {KRHE {HEE{TEIPTIES] BREGHY olar

oJubd o2 (ERE ERMiTol tig BRes vlobA® Ml e 22 BRgE oSl
7lexos xS ojol st

A, chAHE ERR RRoT MREY WRES F8Y 5 devb? 294 2 5 oy
O HEe? uhaEst W s HEEE oS WEATE 2 e A At dusid
MRER (involvement) &b & A (commitment) & ojoishs Hog, dutaloR RRE Y HRES fi
wEele] & BiEHhol AL o Ao P A siAE FHE BE®E 2Y THeAol
7] gSojch MBEE WR MEAIZIZ dstd oA ¥4 5 e B TR
Hl%ffﬂ_‘i’.“i vhes ek @O WS BEE BB ool Ak 22axid== BP

31) M.L.Rothschild and M. J.Houston, “The Consumer Involvement Matrix : Some Preliminary
Findings®, in Barnett A, Greenberg and Danny N.Bellenger, Proceedings of the American
Marketing Association Educator's Conefremce, Series #41, 1977, pp.95-98.
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Rl e MRS W7 A Tz mGe gesld Q7kx BMse Fastddoh o
HEE FEEE MEE MR KRolvel wBuAYoRW shssch® oA A A WY o]
T FHLE (Crest) %42 M WAL BHT olvsd BJA7 = OE s, oz
FoE VIEUCS e @) VY Wit DRAIAY DelE b= Uzel vk gy
= 2 5l Ao @ WS MEE fusks BARRY B o RS ERE WS
T BES olgstd BEE fuste AYel BAAIE Aok THx s WHS WMEE)
7o EBel BAAY AE EESIGCL Y 2% o2 okAY A E, Aok eyl 2
B HERGA 4 B 21, Aol TVaAY 40 B2eT7 Bwe 72 o FAsk=
gl 2 Aol gleld Agivhe] BAA wfol Wil N ML Zrsdd @ HEo
PRELE R MRSl R o] WAL k7t WA olm AVl e Aojeks HI 2T ol
BE7E BASRKRES Hzshs A 9olch [f2(R. ] Lutz) 1= RS sls 5oz &R
= TR & poyEm Ees PAEYe L7ls PEBEdA soo Ag-ghek (el
Marlboro gelfadvhe ddolch). REHHN EEHS HBREY 24 EEED e 3¢
3= Zolth (A WA FeE s 2 W ADYL. oy EETe FERRSR R ERE o
AL WRFRM FES TFY AR WY @ WAKAY BEEMS HstA) i)
ol BMsE Al olele Ao MREY AHHow BIFsl: WRFMS] EEEE 34 7]
= Aelth o] B HEE BIRFERMN Rt ool BT A ug He o= &
Ael T olf= HRES HR $4 SAE HSATIEE Aol Aok © KB ERRis
BE EUTT olgh k2 Akl T wklez Rol= 9 19 TRSLS HHe th3fo]
8% Ze2 1A gAY == kel Faskx W BiES walsls ke #3314
o 3 dRAE, ThEReAY Bzl Abgeld T WS ojuge H7Ft A Flelebo)
s H7) AxE ¥Esks A So] gtk

LaC oHIZhA B2 (ARG M9RE S BIRARES oS oAl Adsld) 9of4 olAH &
oA FHMHe e sleg How wagch v BREEE ZHY Mol oket oAl Ay
ol Adl #21% "art 9ok alerolt Hakx| AZol o] He we B S Aeshs
A BE7E BPEY o MREC SER BERTS s Igs= e ofulaha] gpeth
Aol oejshs vhe oAl Ko WEEKS Tt HERS ZaiEHol gl A=
AE Hugich

32) J.B.Cohen and M. J.Houston, “Cognitive Conseguences of Brand Loyalty”, Jfourmal of
Marketing Researck 9, February 1972, pp. 97-98.

33) T.T.Tyebjee, "Refinement of the Invoevment Concept”, op.cit., p.100.

34) R.]J.Lutz, °A Functional Theory Framework for Designing and Pretesting Advertising
Themes”, in Maloney and Silverman, eds., Attitude Research Plays, p.47.

35) H.W.Boyd, Jr., M.L.Lay and E.C.Strong, “An Attitudinal Framework for Advertising
Strategy”, Journal of Marketing 36, April 1972, p.31.
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KRR HRETE Y 8 2]

A, EBHS R, M LY KEMAFR R 7o BLERERo2 HRES
olFAA + Aerh? R Bl ol = ohE FE> uhAE} A HREER oS
BILEFRS 8 BHEERS Y = 433 dEd F—EES A4 BET o2 MRKE
FE YHI3=E ¥ 5 glevt sk Heloh

ol ojge] oigh HEF SHX wd I FEYE MHER Hamolztd f5ttE Aol sy
Wl A 4 BEVE obdzid BEERE S Aol PYobs Heloh ERR RE A= T
EEBG] BHZE AUy dEe o] Foilck wmebA viAE = M3 (reminder) & 3 &S
olgslol 3t RGIE HER HFE A BEAR KK 94 TRt HiHEREMS 2

anol AL HRES mEjel AAE & =S AufAd Adrk IR Fez] @ Aoy =t
2o AUsiA X3 @EEe H@ESslodt B, FE FRAEE AL FHd HERER
stds BLEER S WAk sk= otk I 4L HEEE 3tdg BES HYsix ¢
Y2 AYUE A sHe= Aoich o] TAHX TAHZ 9 HR 4 JAvAs= Holch
EER REAE, HREC BEMY SEES ABslelc El7 oS B2 62 X8R
BE Z1 A= Fejdh

A, KRR 5 EREER glolA B W EEHS XX Bl M2 odErh? Bl agod
AgAl ©Ert? TaFad3 A2l o HR KRR Rl HY EEBME) R ®H
7% Btk Of EjHE sojok o= AL AHs AT Atk o] B/ S AMAE vist
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