vlol Al e} B BB BT BE

— X@< hLoz —

10004E4% 77 @l A B2 chobA® BML %@ LESH oo} gRMe ¥EHQ
3, 1950464 Hdol o] 2 A $el bl m of B ALY =Y, Aot BEA
EWel o vhobAl Y FEpol BB TR ERAA BEFLoA ol & B %Y CEEY
ol v WBBORE BAHA S Gk geb 2o @asks ohok 2ol of Hpe] MAKE
ok g el el Slol AL EKS BAAE —#AHY LEY LY BORER S
ol shobAlgol EER MAL AL 2234 V4 Fo dAd, Hde kSEY LEF
SolA vtolAl Y BEA £ =4 Zahm 9t HiEA Aol o,

%3 $9 et 60FER Tl MAEMIRIRS BEERA oA BHEHY RBTRY B
HE Mpar]) 94 MRS AEEkold BEY HAE T € goz RTEMY K
BES ¢ £l ¢ 4 0t MEMEE AEKM v HNos B REL,
o & BEBEY 2EAT olAYAEY KH AA Aol 1 KRl dota ohelx B
ol obd gojch, Ao AES shobA W B BEA Slol & Mg ER{L Rarggs
o HES ERME fo] REMAMS il BB A% RE 2 KBE BT 4+ 9
AL ® ook E, BICENY RFEETY NREREY BAdd 2x SfEY XR=
A@s AFolch S vhelo Hifdn e ERERY A 4T SRR K &
el Mk 2 ¥ %&, 29D MAEES AR Flel Hiis MM T4 Ese K
Ee Gota o, o & MBe: Hikd shidt A BORBIKY =E aEFS0l whot
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A" FAS FZEeln mlolAY S BT & =% soksie Zloleh, =8 Hiftel
=e T 2 BKERY FBERA A3 MEES daAd RN BRHY 294 F
obxla gl AL AEEMCl [kl M¥voz Lk MUEEHMT Plftel YA WA L
Q71 A E Aol fEHE ¢ e Aelth

a¥ =2 MEd 22 MERHAA ctetAd e g2 BT Rt vorAl BB
< b R FES S AEKkEEd Al RUES A BT T =% 909
At mtolAY BE S KA BRAN DL LHELSAE shs] dEe] mA rtelAlgEEY
SR ERANA 2 FEZ o1 9A BWES T £ RKE WAL BRA A B vt
PEEs o9 B sl AL HAstT zlo] LRy 4sksle o e %
vhol| B AEY BREBRES EEAN 1ax st Adolet. e n BREEES ikl 9
¥ AMAAEHES Aot n FRRBEE 19K EFH 20440 el o] 2= Ao ol wiolAl
Pk AP 1950 HP WY oA el & vlolA SRS HRRMAA 2
Bagshgieh, ¥R @S WUFe [E paclA BEd RES saims drdda, 18
o & vhol AW EEI AL AEy WRE Hald wgted, WitlAe whobAl ¥ R
Rus BRBEY Rl i, NEAAL vhobA 8 RS Bl 53] rletAd R
RO R o B @wdlislded, VieA: slelARBEY HZREMS 104ERMe 4
Bt EZega oz VEdlA: o Bkl o & Eilsh @S 24

e

L. C, Marshallo] 939 EEEHE= 1880FLE Lrl 2 3t 2 LRI £ HES &
BefS, e 2 LIS WakEN has € BRE 28 ded, D 29 £8 s
18804 Lhgkol QelA EEEH] EWEL 53 F9 shvbe AEHY A7 5 Lk
o H¢ o wheohe HEL EHGL, SEREL ol 2uelolet HMMEN Az WL
Bhe sleel e ARl REXES] Ot RS HEMEN Slyes fAA A4
<, ol¥ & A& PgE 4 p(commercial revolution)o] gt 47 = 3 9= Ao|c},

ERE MRBRRTEH RIRTFE AA BB B REREY B B
Ao, BIEERFY BT A8 Rolstd HMEHE TELE ZER #F4 99
o ol TS EfFel v SEY RARES RBGRY BiE ¥ EEAY BUREHT A

1) L. C. Marshall,, Business Administration, 1921, p.256.
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Sl Ay BEe BEd ¥} XX 3
A, Hamilton®] Fgkel =2 RUFHRHIES KR Sl =2A (FAsIA Aelet, ol e dtel
X Ry veget el RFEREI R R 18804l LEMKE BRESAA A
olch. A 1880%EAt 4l Mo kel TR SRS BEsin Jddoyd Feld
of Bffsh Lz B, 19fACAel L T AFIRe REhe FEEC sd AY S5
g o, Fe THE ol 4 K02 186054 F4MLS R 2ol 1894Fdl & ¥z e Bl
A QR Aol ’

ol o} zbol FAJLEKT LAfkel MR MK MEBMoz BRI, ched Azd HE
Tol A&cte] PAZEE S FRES o Aae B Fel BEEl T =l KB WM 4
FEgithol glol A ol Wl Fel  Zuiiih AnMmuBlgel vhebubl filid ilisid Mz HEm
PGSR o fafEchEe s BOHHS BiALet o gl Ikt LRSS P s HRE
Soc, olo} W E polstel LWHMmA BEEETS a9z« HiEN od PEEATS
KTl A B AU b kel DIRA TS ME A R 2 sk s
2 Fielv BEE E&“fﬁﬂ-al MG oz BWIHA WMIDSEK S BRI o2yl a2

2l shol 19MHfak o] ol A ol E AR AW WEELSTe 4 2ol gatBadel A HES
Bugsol 2o Aol A i el BT AFA st BRI & Ay FRsHA
ola R 2 MEETY el s - ldAeld BikE AT RN WLE S ol=me

COBLE RS ARASlE Wit ALY AR hiIEAY KA 98 @l R
B FTEE L, BUEYE el o KELEe DIKTH VUEEERS CRLE BRI MAfE
shelch, o] 9 2 WLk 45He (Ed A HEohd ¥R BES (LA
A PglEhine  disyseller's market)o] 4 WEECE #08 iligbuyer's market)e] ¢ B
B 2o ehobAl Y FEEh L SRIrE el o] =alEh

2o 10HARERAA ol oF e Azd MEESET 2n AN RiED ﬁé%ﬁiﬁl
o BEsel el —fkmoz e FARAYALE 2 EEel A e, oA 2 REML £
¥k bl w9 Singer Sewing Machine Co,, Gustavus Franklin Swift Co,, Procter &
Gamble Co., Coca Cola Co., American Tobacco Co, &% #Hiad = & A ]D} Singer
gewing Machine Co. oA = Higlol FEOME Tata REAS o FEEAL oY HitRe
LIRT 5ol SRS A ol A T S M o MR MR = 2Ry 3 Tﬂ:#ﬂ@%‘ v} o}
A e FEEpol B nekAl o Singer Swing Machine Co, 7} Z#2 #HANA HRE 4EINA
Bipoll A Wivgshs #kibebobAIE & BfED 2L 1867TFES 2aezted A BES Aol ®

2) ¢f. F. G. Walett., Economic History of The United States, 1955, p.48, p.146. -
3) James P, Baughman., The History of American Management, 1969, p.8. Tom Mahoney
and Leonard Sloane,, Thc Great Merchants, 1966, p.71,
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T WIERPLIE SRM BERHEFS A3 8IS 7 BfEctd solA D ER] QA K
&t mR W G%Em BRIA =or MKk AT slolAE EEY 3 4l
RES #R& B#ste] REEH MEH BT vol7l #fEsisie. =38 Coca Colas)
BB 1886%0) Aeoz BRI FM 50M2e o) HhBwol 242 2dA= RFEY Wk
= 46r2=18 st HRES adged, 18920l BHAE 108729 Cocd
Cola Campany & R T %M Fi@ite BEl 2 2sto 11, 40172 o= ERY mE%s
X# S, Aolel o] @it WERE HE Bmstd 10014 S 1982, 191140 =
1008722 1, 19414l 1, 00081221, 195940 = 4, 0004 22 iol gl EEY BE
BHE 2 FT Qo0 ol o o] MEEES] KEY LEES —Bpos B == g
EREER] A2 R KMoz WH shglom, o KES} 2L FABMY BT H:o)
BB U ¥el BRAY HF - W 5 HHEEY 48k 3 BHe 720 A =g,

20 19ERRSH BABRY #HBIEF BAY Bhol g3 £EHy o BAit$ 9
B E BEfPste] LRz HBMEY Mrs 9 Phob Al R GBS WA siglou o
REie] mhobAlg 2 odat 2ol Sk AT 4Rk Ao oyw = I B =)
SskRl Zeleh, o] MEBRMA AA clolAY Y Hme wigy FsEd HESITHR
224 RPHE BEGL 1 HHS HESD BEEAKS BREo A BEFIES wHT
AEd sl 23 9w Bhrd BMEEKY HEE 949 gy MRS KT
H o® PRIBATY BAle MEEKY XEA BT el dehdos, B BLHE
BBl ol 2 BRe WS B ARSI BS B msO MEE w951 ESEFA
FME B2 BTA S},

ol ol MEBALHY BRBRE 3ol A HERES BAE AN oA ==
T HERRE EHAEE AL EY Bhol e B KB MSE K@z 44 o
Aol vhetARBEES BEQ Aotk 226 vrobA Y EEY FAo glojx vrolAga] B
BRI AAFH MES S s AE BEG BHES 2E ol o oW B
ERel MM MAME BAAL KB FRES HNREEY R 2L BRS g
7V Agelet, chobAPRES Bol AT A FAE ABY ENBEAA 2 2 &
Aed, F SEREHA 1902/ Pl ABAA L BET BEBIR s HHoz "H
99l ehebAl®  BREel HMHAR, Folol 1905FNE 23] oM IABAA AEWEBE
ol Agoe FMAY oH, Fedl RE HEWMWA I = HELES Pk Moz &4
EA93, 19095F~19104 Aol ol FEEARS MERMRC Wike g o, 19114E o] &= %

4 ) Frank Presbrey., The History and Development of Advertising, 1968, p.396.
— 570 —



vlol#i BE BE Wy £%, 5
HEET BEE A, 191548~ 1916%FAo] o FEEMEBIRC] s MH LB ATSRKA (market
Distribution) = 1= wlols] & (marketing) o 2 #F sl o] XF BAABANA wolAg L FEH
Hel sigdom wolARREN ¥ED ¢ dt Bl HRHAGRA Aok, g KB4 5}
ohA R REN FHE B A AL BAEAC SR IRL R4 BRAY B
At o BR R FRY TiRshs EXita Fio AlEsty A8 By FRE da
A€ Aol

20HATHIER ] o] 29 WS AFat@ol gl A £REMN X RE AKHA sl B IES
= G REEA votn KESY ¥R S Afhe Bl s HfNez il
Bigel ol & WHHEEN FAT BOT 71 golA =, oo 4 F o] st BFe] 3o
A cketA 8 STl o gk BRIAY RS SR o] Sl A4 fafEeke] s 2 RRATHE
ol & Bl vkl sldeh. e o)Wl RIS Kool KAl ., R
ol BHLifiBhel asffyez Eifchslel ol me, mhebA "ol ak K hRM BLS RE
g Aelel AdA A1 = A, W, Shawe] FHral WHRHAY HT Y M8 Som: Problems
in Market DlStl’lbUthn)s)E_ ol 8l & P A Tl A (ERe ol whetAl D BRG] 1Ko QA4 &F
T HFER REE skolel o] 2yl

§lo]o] R, S. Butler, P. T, Cherington, P, W, Ivey %°| viclalg) prggol A3t B[
of FERsld o, Fa Wl old 4 rhelaAg ET"’QI HeRn 44 5 4 de 1920
] ol zd A o BETal 4 vk imel 2 FA Mg ez e
B R BRCl HE L (hREoE AR ehobAl G el i RS EarE Ao obey
vhebAl gol ohbe] RHRe =z g el of mimel, MY REW FENEL Axaw
19174 B AA R, S. Batler®] “Marketing Methods and Policies”ol| ¢] ¢} 1920Fo] HF s
Paul T, Cherington®] “Elements of Marketing” @ M, T. Copeland¢] “Marketing Proble-
ms”?} C. S, Duncan?] “Marketing”5-o] ¢} om, 19217«  [HF[® Paul D, Converse9)
“Marketing Methods and Policies” @ P, W_ Ivey® “Marketing Principles®, 18 1 1922
4Ea i Fred E. Clark 31 Carriz Partton Clark %3]  “Principles of Marketing” o]

5) Quarterly Journal of Economics, Vol. X X W A, 1912, <] #:ko] i3 29 Bxe
19157 Harvard University Press+] a4 ®if&oz AFdd:t. (A W. Shaw, Some
Problems in Market Distribution, 1915.)
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I BT + A& Aolsh

a2 o] 9k o] wholA o] A W Estel A7l AEE A E 2ol st EF XK
o &ML KBl AL whobsl G Figeel el A7 2 HEE dEhdsl fafE ssld F 9
AZAABoA= W, R, Scott, J. R, Commons, R, T, Ely, H. C. Taylor 59 F4&%
EPHPBES] ddxdl o %9 WA#ol Ysi4 R, S, Butler, B, H. Hibbard, P. H.
Nystrom, T, Macklin, N, H, Comish, F. L. Vaughan % viol#| & Hfzol =3 E£HE
Fol molA ol BEmol o} HERBEL AWLo2A o £HY BRFR 20 FR
st om, %3 wholA g Fkel ol A A AT FR 5 % EHE AT oA
vhotAl B ERY izl Y Hme wol HEY + A Helth

P JATAKSEE A5 Folsted mrobAY Fr MPBHE YA HHT KB
E 4B glo] 4= A W. Shaw, M. T. Copeland, P, T, Cherington, H. R, Tosdai,
H, H. Maynard, M. P. McNair, N. H. Borden, R. S. Vaile 5 o2 B#7t =e 313
oF, o kMol AE MY B A BHHE A FEE BRAANE Rl FHebil
YRIES Shiel w2 Ak, cobdl 9B sk, WE, HEER, slditeld
(merchandising), /NERIE 5 whobAl® 2] A4 WEE G5 FEL AHES BR
aA F# stdcr. 2elm. mBuolkBd 9o q4x R. S Alexander, N, E. Agnew %
of s wlobAlR) SEre] HHE P HAT Fol mhebA Bl A HESHS A AR
ulrh AQck, oo o] kMeir} B #5ES YEhim A Al vk SR WEHA QA =
ohA Y P K ERAL HHH MR Aol #ET KBS BRAT Mol HiESl A
% BBY 5 dx Aole

A BR uhot o] By EiE A REA rlebAYHRS H—-BEREE AW
Shawe] RS MBEHo 2 she] 1910/FRA Yol AL BWEIFEAN HRE T4 A4+
A. W, Shawi p¥o HSRGTES S04 2 BHEKD Bl ¥ el FHHAMHL &
By2 Hefalol shobm k3R obA A o] 2wb whols W #AES MG o RMAET M ol
2#ck, A W, Shawo| 9 &tel HBERAESHY Bie RAA @&l ML B &2,
A B A Bio 2 Eachd HHEAY FEE B Y AT BYT Bl
FRIEA BEA S T o8 BARES oo BEEAA EEH S HREEHE 28
o AA EESE ol m, A BRAAGE EREXL REEEES T &Y BEA
ol Qeta EEse] o o e RUEMMRS BAHES MM FloAR RS BEFNHER
BEA 1A At

HEIRABHBEA 192018 WIS FRYN S A=k mlobABEHS 1 Biffel FHHo=
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wlolsl®) mES B Wg Lw 7

BRBA=I & o ehobAl 9 Bt HompEs o ¢ 25 mfisiA ek KA Fol EHEY &
W TREES EEsA BEHo BETEE ) HRRE ol %o A TEEEE=
191479 2420722 ol 4 1910% 0l & 624872 |2 MAT L @8 %) Hobibat RHRs
et RE= R om BB BRI FRES Fdod RS tge HEY BR o
192055 JA1ER RS BERSA o4 B X BB REY Harbert Hoover?] g0
8 19209~19284F 72 EERAEL EE)S B BE 1@

ol EXAELEBS AEBREAA MRS mEl 2 Bifts Xtz FETEY HPL
. 283 dobt e HBEEHR S8 AR4Eos FEEGRS KBsts Ak, @
H HOEBRA el At BMEREA O3 HEEKY ¥ 2 MBS 5 BEREY FRE
&, BEDHES BEson hilme BmEee] ek EEREA QA ABR4ES
PRHIC 2 FBBRA ol A9 kBEHS RFA A o 23H AEER] KLY R
of & KRS Mk R EES Bhkol G RhpEY B SREREY A, 2193
Aol 2 BAMA 502 MgHe Mfoz Fohxs HEY slobA o) BB ==,

oIt A E Folsle molAYRARE AHM IHEEI FEE, HEHRE, BERNE 5
KEREE WU FOEMM o LAY MBI s 2 EREWAA B 48 Wil
BBl o & BHE FIEAHEL BRAFE ol Hded, #m = st WRKE
LEA WEMMIZ 2 WA SHAE,  HAER, TESN, KESK, &, R, KE
® BHARC A BRSS RUSHE WRATES QoA sHAck. o 9 Z>2]  wl oA"Y
Bieel gisihe=A WETFRS BNATR 2 BRANHE S Aok FRAkel e
of #R hobAIR Bl o HATS MRS S Aotk W] 1920%ER0] Yol A shob
ARPRE At £ RIS A tobADEHY HEF =2, 2 gy B
RAFR, THAE 2 GAKE So @7m Hi st BED Aol shuie) B@&dd, BE
ol slel A& D. Starche] %#<l Principles of Advertising(1929), BREZE Sl 4=
H. R. Tosdal®} % &3] Principles of Personal Salesninship(1927), {5/ K&l o] A =
E. R, A, Seligman¢] F#al The Economics of Instalim:nt Selling{1927), HiBAE ¥ 5K
HEIEA N A= P, Whited] B2 Market Analysis(1921) 2 Sales Quotas(1929) 5 ¢]
ol & M&te ZAold # g & Aol

Phob A I BIZEe] HIRMEE 1929 ABES REE MFEE o o] BN A shobsA
BPTZECl W KB 3 ohvbe BRECKEEES] MEEAY BB o AT BB THE Sk o g
22 B Zeleh, of AYH ERANE BBEY WEH AT PR BEIIDL B

6) BRR, 7290 ~—yF4v 7 Bi%#, 1978, pp.169—171,

.
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8 = ¥ A
o) MEBEEL v Fote] BAELHE S 4T HARA BEas Qe ol st of Bt =t
ol g & EEERY ProtAlEl ol A (EMERY cotAlY o2 WS A 1% = Fo| rt(Consumer
is King)el = m#} slobs el o) fEMmAe] Ach, & rrolAYERL 8150 s M
g 3 4ot 2ILE T3 AERRE HoA REM BRAZANA AEBEY AR
Az BB ©13 = merchandisingsl & ot ® HiRel rholAYEES PLRE o
24 4E" AL FEGE Rozid HFRY & 9t AL AENE vtobAE HRe2 [
FaA BQch, @ o] Bl ol At MRkl A d WKz BT SREB B
yoz frASA So vtolAEFR A Az MEERS BE Azed, 2R vt
ohA B FEBNS] AT WERAMA A S MEBPY] BRS vt FANAE &
My Fe RS =3 BTG BREEC] crolA R E8ol BT A m@sEs  vhot
Ao BEFS oHFE AN FRSE dEbA R el

sholA B BIgE Y MaEmMEE Mok Ame BTHES ¥ mfElc AR 8T B
Be Anse BN B deivkd @y, RMAKETY B[MERCT BEd
dod, MiE ol ME H9D WEEKSY BT/ Solvdb ¥ WE BEMA R
A BHY WAL ERSH QA FTES Moz KUY RS HEtded,
6OGR{SO] ol SHAl  ERKAFY BB s Y RRE golsA HAslw. 2
Hu kAW XA R 9 sav: EEENA AT automations} FHE
pamsal el AR ARAS BAIYEel dE AAokd XM waRgT, VERBRBRE H
WPEIAFHET, FHRY A REERD S 994 BAHSH M es PEastA =H=
A BERENY HHETS 9% Mesl Rezd HEMEEE »t2A  SHAAR Bl B
e och, odmz cholAEEHY MEAE AL HHRE, REAE BIPE 8
B, ops 9 RIURE, el W@ REMGEBLL S0 ¥ TEA Rl g
t}, o] murelobul fFF] whobal W IEBl o Befgel FEL mE, 231 R N
ok o o] wholsiElol W3 FIHE] KRAMC] L Hi—yel o B EERERC] RS 71
o] o] 23 oo, % = obiiz} vhobrlE & AEEHS FHHIT HAMAA R AL BEk
o] s]o] FRA%:#fYy vhol# &) (managerial marketing) e 2 Bt H o 2A aelAlg e Az R/

o ol 314 =)o} w}ob# & 4 F(marketing management)®] By flol ol AA =
B o o} W & 7o Gled vhobAlE ol = 3 BRAM WRE fEK I T} MM il A
a0 LS FH 2 AEY HEAEY Rl AT FEwel A —HEE s

7) BASFN ST MENBBTANA oS BATHHEE Rl oRERAA AJES, o}
A EBAN 2 0% s Rz R LP. OR 5% 234,
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slolAY BEe BEA WY Eg O

A ZFARAEd, H—h Hkme E#E ERY KEEM HEER %78 BRAS
BEASHA A EEEER Fol AEMNY FBS AT EAFENY BRe: #—3 HAe
2 A MRS vA S HEERY FEs E. A Duddy?t D, A, Revzano] &4 5
e, ol HIER KE HEE BEN BB, BEM 48, Aoz pSdess
ctolA R = HERGE & o8 Moos ML i@ &HN XBH TR g4
A o] volrte kA BESL ol & BRSNS Hkd Aol

28 3 REEMHES AED AL 19455 FHRA P. D, Conversed] rlobAgl flRo B
BAetE &34 1948%Fel] #F W, Alderson 3 R, Coxo vwhotaAl®ifigh& 9l ciod el &
TO5& K= A4 REA cobA I RB Jrkigel BT ARY deid. F REX
B BR d 2 RERRG Pzt BHE AL 1956F 80l ZXKI P, J. Verdoornd R
e Rz st o] A FH R B BEEsidel. § P, J. Verdcorng vhetAl¥
of MEXTHY kiMeleloF && FRSIL fxudd viobAld - 9 A(marketing mix) & @R st
gdeon, &2 s H L. Hanseno] /R rhotAl | R 4 o] Fai<l 19575 W, Alderson
of oa FAd MBS TERRY AT A@e otc vhotA Y g4 RME & #¢ W
%', 281 Wi J. A, Howarde| & & whobAl JFRRS A1 $UROSTA g4 vhot
Al el o & BEKNFIRE HIET B oA S0l ol REHMY FhebAg
o R AW K A% MEMLES WRoR o ke vichAdde Azd Kool
A RHEE A,

8) E. A, Duddy & D. A. Revzan., Marketings An Institutional Approach, 1953, p.7.

9) P. D. Converse, The Development of a Science of Marketing(Journal of Marketing, Vol
X, No.1, July 1945.)

10) W. Alderson and R, Cox., Towards @ Theory of Marketing(Journal of Marketing Vol. X
H, No.2, Oct. 1948.)

11) P. J. Verdoorn, Marketing from The Producers Point of View, Journal of Marketing,
Vol, XX, No.3, Jon., 1956.

12) cf. H. L. Hansen,, Marketing Tex, Cases, and Readings, 1956.

13) cf. W. Alderson,, Marketing Bzhavior and Executive Actiom, 1957,

14) cf. J .A .Howard., Marketing Management; Analysis and Decision, 1957.
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I\

2 FRE whep o] mlolA R RIS FRABRE XH BAERS HEBLES EBo
2 sk, e MG Al AREEEYY e oz MRS MaMmd WiEBfeoz
A sl o HOlEE 2 BES o B dezd MEAS %FdL mEANFdYEE it
GFEG el 49 eletAIR R E 2K A2l koA Birsid BREAY. & 1956
4 J. P. Verdocrne] 33k 4gEKe BaolA £ vlotslgle]l et RAANA  =lhotAl g AR
By AEZE2YY HEE 2t FHEAAZ MK 2 AKRY 3282 Hilstes BUEBIE
o RS RUEI) 43 Aolojok drfn RSt A2 clolAIERLE REBETHI K
Folol o & RS Eul A NH fAFES S}

22 2 19504ER0] gl A9 mhetAlR % A B Kk REo=23H fafEsd
ol RKEY HAEL 2 A 7k vholAl g #el 2 FIRY WS i EES 1 HF—-m
FRo (hRE 252 ZHR Aol ok gt ddd Aelel, o #H i KEAA HFsto
AZE vlobA A S BED AR ERERES ched 22 AsA ez KA & F
Aed, AL Bt HETe obd FES MM #FEY oREHS KAk st 2
ol v} 2 RIEMR BRRE H3ME 5 HAMY sl FHzts fEs, 4 2¥d4
stobAl B 3} BARE = EEBY mAH FHEED ohvzt p¥e 2FE] vlotAlde) e Wi
ol A FHE A fRE s BekAd RETE 240 vlolAYay EEelets fm 2 A
A Gt BRI HERA okt e A pEAN 5 KEZFY FHEHozd EE
d cretslgol gt fIE S @A A& Ao,

2Heg shobA g WHRS FEs] Matd Bgste RREHes va 231 oY BE
& RS = BRARY FIET BAH) A3 ¥ HEHE Bt Aond AFm
cz: HHAE HBaRE, ABRE, K, KARE SKRE 5o FEAR I+ 48
Al vhobAl ) BHRS ol & #FiEE°] Koz HElsa A8 REED HHEe R
HEH2 ste Aol st of ¥ EEEN WA FEROHBESNA mESE vioAlg ¢
A phEiy fEe A HESe ctobAld 3 EAISs] $95le]  modern marketing, 15

marketing management, ' managerial marketing'”o] g 1. $kfst= BES} Q= o= =

15) H. W. Hepner., Modern Marketing; Dynamics and Management, 1955,
16) M. Zober., Marketing Management, 1935,
17) W. Lazer & E. ]. Kelley., Managerial Marketing, 1964,
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ulolA ) BE BB Y g 1)

b vholA R EBS Y 2458 PN FEYTE BME Yy Ao},

2R o] EEXE chobA RS #the Fays wwl, A4z HaHg WS g &
Aok, & HEEHELY AR RS AEM HUEBE = HrE PFiadRes Uxa &
BED vtotAlD el Qi ERE FBREM S FRAfRoE 54 . SA4z2s o
Pl R HFEHC 4R vhelAIR &Y A= 94 ket & Huid BT =t 858
d FEzYH WEM MEZ AHGA0. Adzs FRER EAY MPEREAA HAE
TE 26ERz ZRIAY. 3 4K BETES vt AYEE S BES 1, o] )
o &% 2 EFEREMEE HkE HAWM 2 240 stz ez BRI

A 2E BEEKS #A = BEitG: TAFRZEzYY LUFREZ: BREUYS
Hl, & BETHEE(sales manager)7} oty] top management 4] marketing managers} B
BtozA EEEY "obAge] BOIR Aol HAAZ o] 2 —BY  #iLal 93
vlotAlg & Bgha Bl Y45t 41 p¥Eltho] Y FUEL == KEELo=E uy|
of o] 28 £EHMEL BB BEHEEW BBz KBEWMSS LS 247 siglst. g4
A2 BEBER vt & MEHE 2 ohiz RUEENS HEHN = BBiEl BEL
Bl HES AT Jod, THERES AT MERR Y BERE 53 o9 %M
ol g FEpEd FEBhzd MES clelAg g SLFEE 21 5 HEE + e
Zol o,

T 19500 kol o 28 oSt o] AzE whobA g wholA Y EREERC RILT H#
e —irAydl BEBNY el ¥ 5+ dE At & HHRAE, HKAE, L. P,
0. R., cybernetics, feedback system 59 Fpo| FFESA EHd 1, =T HEXEBA
Wt BB Sol oY FEEWY £ 4Tl HET & ded, olHyd FREEHES
AK vholA D LY SEAA BT BEAA AL HE o violAIY S AN HAG
of RS R Aolek, 2d mholA Y SEA ol B HEY EEHEME A L *
fiol oidlel A E7HE Wadal w AR wob vhobsRlel N FKiESl Sk BEMLS
BET T2 dAAY HEL oAl B EEY BBkl v Aolsh. ol gk o] FRAR
ol ol A vhols BiEES) BHHLE FhobABol oMl & MUBMM ¥ % otV AEEMK
7] elAA = o AEFEAAR Bis] HMAE 1A g1 RMEERES P&
£ MASHA el o] & A B, o] 4P vlobA el BBES MEAA AAA L AL 2
RABESR A sol b B PREFoez BTsht BRAA WY B#
(technological surge)7} Mgkay EERS FT@ste] A2 mMIkel MRTl w2 KB RS
BAY WA BWERT RS 2] god sgs] AELd Aot
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sholAl B el o 2 Bijt 20HAZ B ol vl tAfEE R o Ml WA FRMEE A
AR BEsel WHWA HRT BRSO T, =3 MY EESEe EeSEN EY 8
BEy MEos WAHd volAR S WMl Kt 2 B T vk A
ol el ol wokg wildl, vhobA GBS JHE EHY il gt da vhobAR A
7bdejbm w il ol WA L EE FA vk eAL ERME EHshe] EEN w
W ovhols W S MRS HEAA F 4 AL Aolth, EEY ctolAREEEL XLEY HA
T Hfkol NS I WA dolst: @ BAEHY Rl WA SERE
2 AA ghi=dl, Robert Bartelsel o5t % vhobsl 9 E#E BREME 190035 1960
b4 100E 3 Bz mate) RS MR, BRI BB, FAMEY R, FEIL KR

5 ool PR nEIR T oba lod, ™ pAY BRE—d 9t o B MM, LHiEM,
SIEM, WA, L RN o= mgohm o, 2k BN K B w9
ohg 3 el

1. 19001E~1010%E. LSl MefR-- 20042 FIEAL o] 1040 0o A& shobAl 8 5T o &
BiRob 8t o) o oot Scottsh Calkins %ol o) & Jit 5% 2@ Prendergasto] 9@ {SH& 59
Riffol vhobA B HE} A A s AN 5 glod, Bk AR HEITY MED HrE
St gt BgEsl o cholA Yl T BMEE] BEAAL, = EH EEBAFE
$}#l John, Franklin, Crowell 5°] ¥ #3 BiEHY WHiEs ¢ ®ES g =oAL R
#o HRMNET Fol A =, Fal WAL BE S chobAUMEA D KRERE
AA fiEos BRL AL ohed 2L Mz BEE S dud, AAE wESHl
fEsn ot 4B HFEAI Y AR g st masme #eeel FHA 25
T EAE EgHT BERY KERKE HETE HRdE Rolgded, Ad: 8
29 Mo A=A 4 el s A0 FES L, WAL BMEAA 31 FA MK
B HMsA S b Aolgeh, zE @ o] Bkl BETY RO WEXKE BEsia
Q= HeHES WeEY M RSl NS T AR+

2. 1910iE V19204, #E 26 e] HEfQ-- o] BERY 10EM ol A mhotAlgol o & KPS
of AW WEHA AR, TR WENEO 2L BMED P RED wtelAgd o

18) Robert Bartels., Thz Development of Marketing Thought, 1962, p.41,
19) G~ HEERE, BRERBHRL G, ~—r74 vy BRLHR. 1968.0.18,
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3 el EHs o, A BRY B TR Aol A s mhobsl® o @ Feor WA
Bol e Aol o] B§fRel o] =8 A= A. W, Shawe] Some Problems in Market Distribution<
Lz BRMY BRI ABEQA . 53 Areh W, Shaw, Ralph Starr Butler, Louis
D, H.Weld, Paul T.Cherington 5 ##e AFMA BE 24 o] B MAADARA A4 X
A AME ol BT 5 2& Aolvh, Al o 10%ER slol A &Pt 4855l
HE el FEEAA @EHE g8 REEART) EEN EER A Eas s
Hal KEEE BEHFSHdL KEEES 64 £FY Skt BHsld o, o g
L KEFHRE BBAT THAA FEEse Lol KoL BAREDR st o mF/ke =t
AR EEE MEMEAL PLo2 B BEEIL 2 2EA BEY RIS BEEUHEEY
B, WEEKRY H—i TESA A HOBEAS EEM KRl o HxA s},

3. 19205~1930%F. HLA A BFfl-- o] 102 XE vlobARIGE & =4 =33k el
o}, 19204 WEY AHME WRY F =T EESTAA AEIEH S Bl S Az
& Edhel migol P st BFAEEY WEASS B gl Il R

53 BGEAY] MBEEHRA 9T kEEde] BAAA MEREN AN A= K EBE
7t Ame s EoRaA =y o MhEEAC g WHHLE HEE HiEREt £ E
B #Aol BTt FHEEACl N HrREH) REAAL g @S DHE ol
2772 HAAG, 224 o] 10FEME vtotsAld HREY HEWlat 2745 BER rhotA
g Epa(Principles of Marketing) =+ v}°}#] § ##(Elements of Marketing) 59 #HHK of
Rl HRE 23 AET BB SOl M= slobAge Ay FEs ol =@E g
51, &0z volAREEN HEHdE 9 o] veAdEBEY HAdlx C. S, Duncan,
Theodore Macklin, B, H, Hibbard 59 %575°] =4¢- ZAgiet. 21 E¥] BESL A
e @Ak 2 PRFARE 53 MM e RMY BA WERM S St ehokAl
DA ®iEA7d s d EREE 22 A =T 1920 ER] ABEEAR G R
e vlolAN RS A9 @BHw HEes FHo A wRANBEL L BRNETS% B
EAEEHE 5o £l slgded o HEEL AfkM KES REC AT BRI LELE
Wistd A EEs bt

4. 1930%E~1940%F. BB 2] B o] 10FM A& KBk R8s E: HRoz2 o
of AtEEHME WESY cloAY @R EHE ol FT AR A HHKBLMES Mk AT
vpobsl B Hezk BB Bl 8 REBEM oA HRAY 45 fafFd o, =T ol B
ol & sletAl P ol s HFIHY FRCl Biist] BE oz motAYERY HRME *
osrgedl, Kl BAW KBl wd &HE e¥vdls selAn g Kffelch, Rober'
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W e A
Bartelsol] ¢35 o] 104Rel Sl A mlolAE RS BR 2 HBY EXY HEL & FE
BEEERe 2 AT, MTANY Brbhko s HkEk, HEA EEE A BEH NE
HEES Fab WM H RIS BB, A% HE BUF REIRE, WHRFHEMES Bt
=9 fergstn oleb.? el BEd 2 TR 5ol 19304 il kol & BE2 W
Baeh 2od KBECHANTMES BE 2 0 HEAL BRAGKY BE, FEEHK
o sy W chelA B He) HABREEA BERLEMAY FE, 21 Az HEE 9 W5
RIS Mkst7l 9@ stolAI B MRS BEclztn € 5 A& Zolvh, webA o] Bt whot
A LIS FEE g vholAl g oA (KREAY vholA g o 2 WA S “WREE Folut"zhe
gt vholAl B O fHliM G vk, =T vlolAl R ERS A KEME 53 NEELL 3o
o o &k RPBAY S ZEH Y BURY slolA B g6l o 9 BRIl RERY Hret
B FIEE BuebA Hael. LE I KT 9d AL 19202 Z B0 HEel s
2] orobed Y% w AUERIEE 19304 R B4 & KES T REsded, WA
HEG 29 ®wAHYE o 53 HES Hke MAC o EEEe A% Rkl
REisiol BAMY BT = 1 SRk — =+

5. 1940~1950°F. BZF TS Br{C o MRl & ok ERART H|Ed BEAM= 710 o
A wholAl® E 9 FEEel AR EIS ot melAIRYBE Skl A wEl U
A B, ol: 19459 P, D. Conversed] “vholAl® FH 2o BHA” 2 1048F W,
Alderson = R, Cox¢] “vlolAl & MA S $leted™ele ML E Rz mtotAG B HikRTF
o] v o] @BE —HHES A RS ZA X vllARTHERA N B KES
o Bahiar WO BMLEY bl Bl #EKY WRAEAE st2A Pt vy #%
—d Jifjez dob/hA Hl el ole XA AAERS BEEN Bibol HipEgsts fls gk
spobA| &l o] o &b #F Hot WKW BB A3 BAES Ra#sA o wteld g & W
s Hike oA hASBRE 22 Ao mEdA Ss, 2 Eis
shobAl 8 RS @irel 9ol A FESAM —IEER — BISH B kel KR o] 24} Clark —
Convers — Maynards§; 7-¥ro] 18] FRS T A && il £ = vlelAR &Y My
o T B viAxE FA e 2™ S BR 2 HHSHA A Stk
—ffy oz ¥ RH slolA & EH L MER] A oF et n BEEg - £ ol Erf g
s gldel mFAAct. 2o B vhotAlg o MIELE A AU ALE BEEL HEEE
vgi ol Ao &F vt R oo Aol A9 FEol e £Rsta, o] vrotAR E?F
- B1e BERE mhebAI gl glef A o VA e e B 2 5 e

20) Robert Bartels, op, cit,, p.60.
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6. 1950~ 1960%F. BHESML S BEflore- A 2 BIEBES  104RM] ws o] MRl oA
stolAR EE % Hi 223 Biksel Moz HREL X i € 5 A& Aol
TWEH fEel A € A H—AFEEd hRE ZF vtelAYERC] R A Egels =
T HHTHY RELE A A=A A2 Hiel HEHEY 5% #fift eaRBoayy
vtolelo] WA}, 2elsto] 19504 Lika mlolAd EES BRIE Nz AR
vlobAlg . 9~ wiolAlg - A= e, HEEMEMRR, HAOWE FEH A BFEN
vholsl ol et n TR 4 Ao, BE 2 LTS = stobAIR o EHEM ME] hR= &
A o] dYHE vlolARNEHRE 22 BERE SiKozA 22 otvzt LFERKE 29
AN A, 283 By BREM(Sales Management) & T FEMQ FEMEES 2709
ol=gct, E3] of Hifol vlolAREEE AF WA HHMEZYH clolALME:, 2%
4 e WRHozYH @BEJ AEdod & Wiher =3 AXAR2YH Hifeor &
BEAC BIHA stdet. et o] A ¥ wlelARERE: HHEEL S #%KY
FREEEE By #7587 Jd BRNEE2YH =tobdg - A=z @EEEAEIL
BHd0 el AREEd oA 21 FHAMCA BERAMNY ERE B A
ohols| B g BB ALH 28 AEEH] HBIEIA Jozd v dBEE A
o2 LN ARY »E B BRs = RBiVE S

U1

ool 4 R vhet Zol XEE BEE st CtobAYEE L 20lENHEES WK Al
SEste] T0BES ExE 23 2% 021 & el Robert Bartelssh £3&atx whel =
st EEO vholAl Y BEE Sk B ALY R A YL BRS MSH. BARY R
B, B2 BHE AAE Sokd vebAldol BT #EhEA dlAs i&EMey ME
oz Ny @Bxy MEoz BIHJeH, BEALY Bl oz A2d FioiAYER
o HEsge 9 otdd AFE vhobAN BEEY Ay HABC @la 1 &l FN
ol BEAA BES Yt BRGRE BET Bl AL oA BRS ERE Aste M
s BEY ez nt el REIT T el

a8 SolA uw stobAlPel #HF EHE WRKME 190FREMH Lkl ok HEbstD 2R
KB ATl BEE 2y Aol =2JE ol ol FFES R LA vtopAl ol =
¢ BRERC LK Az3d Bhs, RA2 ctobAlgd 23 FEEAHK WEFERA A
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W e 9
RBES LFHEANA HBY B4 2 BRY Ro] o FEY BAE BRI gz
2eh R Rl 9 ctelAg B Y @ MU EAL F49 dFeldd, EAz

= BE L #—1 cteAR RS e Jafds Ay, ok SMS HEES
g8 Avtet 5T MEHE] RS 227 Aol AAMEZE HEEH 3 KB
Bl A B % FMESIA Y REMRS & Atgde] BB FEESE A2uct BRI %Y
MEH Jimga ool wel KB =& XBEREA BRELS HAHORY R HHG
22 f15s9d Aol £ FRolzk & 5 A5 Aol

REEL viobl g o HBET S Eel XEY vlotAlg BEs wiEiEn B o2ie
), R. L. King?] p§fRlsol st 10005 A 19304742 & £ EROEA, 1930FELH
loso4int « $iEe B4R (Sales Management) thBA 1950ELUK S wlobsl 5 EE Y thi,
B2 Eostn slow o9 22 vholAlg B BRS EREM BB Wil ErEs =
Bk B BEE wole Aotk 105048 Lk BEMMe BifBay kol Emsld &
BEHEY AL BRS HigMEs AL ¥l Ha M) miExe Fmol
T8 205 WA = dct, =2b4 o] o 8 REHKKRY Hxd A= stolAy -
YA e BEEY BARE £ 2 ohve A FREFKATN 44 BOs sHdor
A ol AEPL v FEHER PORRY vl EES ERHA 931 BWEEAN
WA HEETON BEE A clobAY BE S ) KE, SERTAA S 2EH ctobAl”
(total marketing) = #&#9 otobAl & (integrated marketing)$ f5FIsl Aoz o] & 544
5 9 e},

ol ot Zo] EBANA rrolAR BEY MR BEL FHILLMY R BT Jdeg
A £ A 2E ARAEY mobAY EE o Sl @S MED da Utk &Y
REE BRI 04 B2 wde @E8xeAY 025D 2 RS #HiE 24 &
BMAYSL BB HRZA o] S5 & Hol™ dlolAR 2 o] B {Ziftsts] &l AHSY == Ul
el A #wAS RS RiEs AT + =S By #HS Bl dolng vloly
BHIBE MEIEH L ¢ Gk ol v B e AEED ¥ AR PEMez FHY 4+
UAF st T A EAY S BRE 4, $9 debst Aol K B EMs uw
shobAl Y Bl 3t B NS BEY BEHS UL = Aot}
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— Summary —

The Development of the Marketing Concept

—With Emphasis on America—

Hyuu Hak-Soon

The marketing concept that Played the role of the creation and delivery of living
devcloped in America and spreaded out into many nations,

In Korea it was brought in the latter half of the 1950s, but it did not enjoying
wide spread acceptance, To promote the comprehension of marketing, 1 want to
consider the marketing concept development in America,

The development of the marketing concept in America is summarized as followings,

Lectures on distribution began in universities from 1902, Teaching materials were
published between 1908~1909,

So the period of discovery was from 1900 to 1910. “Some Problems in Market
Distribution” written by A W, Shaw in 1912 and the efforts of Ralph S. Butler,
Louis D.H. Weld, Paul T, Cherington created the period of conceptualization from
1910 to 1920,

By the 1920s, the books on the principles of marketing were published for the first
time and from 1920 to 1930 was the period of integration by the efforts C,§, Duncon,
Theodore Macklin, and B.H. Hibbard,

Through the 1930~1949 Great Depression the specialized field on marketing Was
developed and mzasured. It became the period of development. Reflections on methods
of marketing study were brought from 1940 to 1950. It was the period of reappraisal,

From 1950 to 1960 a new marketing, the period of reconceptualization, which is
opposed to the traditional marketing cccured, It became which is now known as a
managerial marketing, Korean managers should undesrtand Ametican marketing concepts
as generalized philosophy of consumer orientation through the development processes,

~— 583 —



	I
	II
	III
	IV
	V
	VI
	Summary



