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B ABEE SRR R T

BEERL 9] wiAIR AFuAl ol el 23
RLbHY HER

" R B

B x
I. #319 8 53 V. BTBARFUAl|A BH9 51
I. 49333xE deld BEE %3A (423)
P VI. BTBEZZaae] 7jgst Ay
0. &% & V. 4127 ZEadeld zale] A
V. Ak (a2t 7192 ARPZD AS ua s <4
Yo}

I. 39 8 534

1 Al R 2w B3 2a19 zpolE ol Yr
ArjA ohAl" ARUA)A ZBE ol Yot
Aedal 23 T2aPolAe] oyt L2y TR YL A

e —

Azl ARUA el ZAL2aPe)l ADE Hriske WS A

- W

I. 4132 ool BES X8hA o=

2o 4L YU ofilel ¥ AYAQ F& FuchPAle] Feejolel A2y 39
ojt}, E&L MEE FFH AL HACE T o FuAsAAe shdel] F-FHT Ut

ANA AR GAFA0] AN AFEIEF g} v AAY 239 gl Byt Aol
Azt olake wE1E Havt ¢lck” oA F8Y ABR(2A) T

* AdFciete Hedttn zus
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2 meERRWRE U8

F A *ﬂ°¢% 28, 44, e 2vlE 3k, a2ix a9 HFEHS ¥ Az @2
29 4ol AP 5] FTolch of AR oA A sk A% oAk FsIE “§07
ek, “$E AT deiold W 2 ARte] Folshs MFL clolbud AL LT

Ao WL S Foll wLrlelA gk 4 A} Petol g A Ak 2 F4 AR
A AFEZL sk d& Atk 34E U AL AUl

o]Ao] RE Alg) FI AL Algshe wdE ohuzkE, 2] FolstA olakdt Alu
2& ohich £A% ARl FnE $EG AH S Fo2 F4lA dAHAA gk

a2 A Wtz ook dAE 2d, FE AY ¥ F= 2T Ak, 283 creacity
of i Foi® BxE o] Al Fael o WHE desin gk dAZL A FAE
G AF Al v F2E EA A 7 e

I. # &

2l Fxel e sl Az o &) 258 AnulAl w& Aweid A (reseller) o i
Rog sl kAR, 136l AL 1At Zd3 Ak AelA AFe Fael
Zu) (M) =l ek

23e) §9) HY¥e ge FuFEL Aja] 33 (business-to-business advertising) E°I
25 2233, AAe)m, Wy Ao F 7z Yrhe AL Wedsz rk oy Ao
2Eqke) Ay grlgkE, Ak Bavh Ho} creativesty, Br gHAdHo|x, Hr) Foj2E
Aoz sojzhe el Apdelrt

AldAl B B Ywslw, o] welld AmlAl Al Hoh {4 7k ok oled
A)Ape o}z Alg] BEo TS glovt ARt ZEale] IV o THPIEF oiE3 ok

o] MZL A A ol N2 AEFH AfFuAEd AgsHE Fa9 Hald o
ZojA = A2 YAsEE L7 BNt o FE ol rIde AfAlolds} BANX =
industrial advertising®) #|2o] Artgde] A 248 FyYdlx £l cpi 337 4ot =7
o}, oieja], TAel) AlE-24) business-to-business advertisingol whal 1F38l7] A2y ct
Sl o] foj7t Al FES EHoZ she AfudeldE ofa Eyshs Ao olHIrE
slelel s, R 3eo] 228 $3] business-to-business advertisingolgh= 801 & A& Aeolt)
(A3 Mu)s BEE FHEe Aol Fodidxy ¥, & 27t dFshe AAE 5
J8% Aeoldt)
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e vhile ARdAcldel U Al XL 3

V. Ak (AkdzE 719978 ARz A s Aol A

(Business-to-Business Communications)

A AFUA o) o] A AL AEAE £1817] ol o o7t M AgSHUETIe
g4 s oldlE sk AL Fasinh WA 29A FId FNLANE WHE o, Aske
“a}ed 3.1 (Business-to-Business Communications)” 9] o] gl #e] A& ofu} #7314
238 AHolth 23led “4kq] =bA® (Industrial Marketing) " eIt “4tdd 33 (Industrial
Advertising)” 2} 2+ A2-& kS Aotk ol AL th¥-E AdNEel4 Fug Az
Azl cHY Faeh e FAE HEUGE ¥ 5 U+

o] Al zAdeld dula AAE Wsstn e sz (F717AS o 2/3F oAl HET A=A
stz glch.), shie] AFE cotE EAAFl AT Yok o) AL A FRE doli

BE& %A ek

1. At 4u|x}p FFLFAH0[42] o]

admk Az 28 ARl F2% ole FAE Yoz HF e AFod
AU AE AN A 2uAES duide R FHo2 itk whdd BTBAHFUAC|ES 714
o] Ade NY(ZA) s A8 Tasle AFold Mulze] il Fais]e} 7ig] AP
o213t AMEL AyHoZ g4 (derived demand) - &, t}2 AFol} Mui2E Y LR
sje) s 2P £8-F /T A= 47

BTBAFUM e} g olslstr] sk A5at Aze} sy 4z agake HF
auzt A Eoled sy, 2AEA A2 AEHE AE- YR, HE FHaE - S
gt ) AMElE 2y, A, 223 AES Fselol dek AEA Az ARle Ao
A sk AEE TEdAte] A #43 2A4E 4 Adx Aelth Goodyears} Firestone
elolo] Ak} 9l AAY Aolw, USXsh Wheeling-Pittsburghs A7ale] #ol g AdgA=
220 $5 AN 5 e TE &3 =i 8450 oY AEL ¥ Al=Eel A€
Helct.

BTBS} 2wzt Afusle) kel o7}zl zjol7h QUAIRE, ofvlx 7ol F8 FAJo] o] Fof
9 714 F83 zelrt A Aojth
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4 MOBENRR 118

1) A XH(the decision maker)
aul Algeld) 2uzbeh AR FUole) - BEANAY T SAHE AF/Aux
M= of3l- Y 4 ol wiHel, BTB Settingol A4 12idt 7497 € & ok 19 Al
e gake] Srhx A¥e 4T 4 glov), Hop HRHL Aol Fohs) o] Fojal
B} (buying center) =t 91913 (committee) ol )8 o]Folxlch FejMElE 1Y N-lelA
BSo) 27 MwoEve AASE TSk £ TAS ek

3% V-1 FojME #Hoixl

Tl 7) 3

Nz o Fead e A DR B
]

A4 () ¥4 T4

2) AHSU A0l (communications)

AFUAelAS o5 e AYsy] A sdch 23 Pao] 842X, FIg FAL
shte) 23 9 == A F= Aol F AHelth BTB whaAlRellA, o2yt H¥e] Fap=
-2 Bo o FY=idct gy, AfuAelHS Hroh o AR FAHo|Z, YelHe
2 s#x sy, e gl 29S8 FEsAd BE feE] A AYsodck BTB oAt
7t walrl &

“Zpzte) Fae AzdAe HEsls AAMTAE A iy ReF dof Fn, LE A=
e gwe) whgolojof spy, @y RE HEE 2F Adel daf AFeld MulAE el
 2AgA =go] =Heojop k"

3) JoiEH (purchase decisions)

Fuj AL Ana} AlRpel= Mol wE2A 2 = e ddd, BTB AMSbdA Feljd Aol =
Mo} o] A7)l FHelM o]Fo] At AU AR, d4lbe], |z FoiuiAe] Wi
=27} AlA|Ful7} o]Fojx]7] Ao HRF £ glemz F4 wels AY ol oW 4l
Aol A 3dell4 5139 FulFr] zlafo] H3 Eo]3h o] ohyr) o EE-) A Fo]) 3] AofF
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EEI wp" ARJAIHA Y KAk ER S

g N3 o7l W ARy ¥oh 9 WEsT Mok o g9Fold,

4) TPFojx} Tof (buyer involvement)

Quizoz Pojaks AulAE Fuishs abdael Weifich BTB Aseld o B o
Aol 4] Zejalol ¥ Aolch el Auap kel FaslA gom Fulakz 1 Azl e

293 DES Bk DY AN BRE ARl wAskE A 2ol JE v
Aolw) mebd ateld ol LS Poha sje] RFe) EAZE slE A olgelch 1k
Ne Y& 4T WA OE ARE 3P = o

5) HEUAO|M 420 8 (integration of commuuications elements)

BTB ulAl®) =3 343 AASD s didel] @ oSS o] Y-#o] 4m)a} vhAgo]
gais)s A¥ct 9 Yyzs otz Azl Business Marketing Aol AR ¥
zApel A, 4ke] 71de) ArduiAlEle) 40%7F 259 #3 dAke) Ay HEE FP3) FF

(2% V-2 AF) 23 Y Aular} of otz Azstae Qo

a3 V-2 2% oE{7L FacigAbl Foists YulE

¥ @ ¥ &

7 //// A 3
. =

a7y MulA

aMago Fo - Fot

23] : Stamark Report I. 1988, p.7. Business Marketing Magazine2| s g olsf. =YL

Crain Communications, Inc.
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6 #ARRMIE 11§
ojeigh Mupurle) Yyt dgAle] aql AYFFe 7Y 5 Uck W ¥2 wlE-
chE 8Q1ES ¥ N-3ex Hewbeh o] A4 dFse] itk

23 V-3 Focidaloll cHE a9l J1Y olEe] Jpg 38X BT

5 vl§
sgRee 25w
w7z A9 - o

Camame e e
‘—;—% uh-g - S 4% :
CsmmaAe e

 swmes:  m

flo

23] : Stamark Report I 1988. p.7. Business Marketing Magazine2] &zl 23} 4. A

Crain Communications, Inc.

a3y NV-23 2y V-3¢ dgs ¥F 8% BTB vhAlel7t Hof Husislee2y i
an)ap Aol A AbgshE 7 wpdE wol ¥4 Altsld FE5o] tn Utk o)A
g dle AAAREEe] Polelld B 4 ok Mol 2wz Age] FE QAFFAH MLl
928w AMYH, BTB cHHE 94 234 kel Hz7x). oA Alelz 2d Y9
o] 82 A A A8 shedl oS HWY o) Hx ok AEH seld 2 (societal
style model) - 71gj7ke] “Als}A Aejd” & gE5o] AFo] ofFA AT Fvie] JgE
vl £ Qoky AAElE Y- 3 Pe PEedal CUBE =23 (Comprehensive
Understanding of Business Environment : 71¢#72] 23 ojsf) - 7IgjFull ko] 719}
ghol X sepalo] AM3] AAT - & HE3 FHe) ¥IMoz ¥esHT Yot

6) oAt 2uH(budget allocations)

BTBY-2ol|4 uiAle] 25¢) o AEHoz wvfzzle] YL s Fulslol Qlch
AF, Fe} 2R E3| oiAlg oA 4are] UdRE wgith olAspAE, ofAY ZAL- 4wl
71dell A gl ARREE- = A R-Bellr vieAe xJUE whgirh(oir] MM Faefare o}
6% S TA).
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7) HIEEHI|IY (evaluation measures)

ool $ele AulA Al ks deizhAl FmES Aol o ¢z ok e
el ofe e 4V ANZHANE AT AE B Aol 25 F PPE 2ulA
71549) A3 lLsHAY PP 2T AU AW Ao AU YwHez oy A7)
e AfUAeld ZEep] voke esle wolo YWHoE PN

8) oAIX] WH&(message content)

aniA gae) AfFuAeld dlAlx] g2 4, B, e o€ AFJdelHe ZEE
Az3l7) A3 2kd Feiw Yl a2 FAHY HI2WEE AHE = Aok I
AAHA =7 Apgo] F7tErie st BTB AfdAlolde =eize]ln iz gz
ZdsE AR AR e %38 sz Uk {0, A g=l3 og {89 3A4A
ATE ARFHA glew, iR FIs dif ZigAeln, HEAF eI AMEAoE FH=
Z%goltt. FA9 A2 H4A] BTB 71¥ellX 713 dubz|o|c)

9) OoH#[O] & (media use)

A4Y 4 5ol BTBHZo Faisle] shgshe whils 2ula] $2o Agehs ohrs) oj$
chEch AMgulAE £ chE w2 Falolr] @Ee] odr4E ol Soi7lA ¥E FHolch
zulA Aol TVSH sholesh e thEwd Mo dao 2 Agsie Wl Moh 7%
o2 EAL AXE oiAlr slelep vl

febld. gl ARl AT A A AT W Aolrt ¥sl Eago
o1F ¥ A Aol ZIQlsth ¢ 4 Utk obd ©hE RS BTB ohAEHSe 259
aula A% Al Meoks cheAl Fos 279 SEE Yol ¢ Aolzke Al sl
4 olek,

V. BTBARFYAIo]A EF9 4% (AA)

27t 2 43 Qe BIEEE 2wl ZIgle S HogM =3 BTB vlHEHE AHAE
P8y ZAojch. v BTB FAF5L 250 Hsiual Yk olA=E23F 71z Qe
Aol ol2id EAg 2AEr] A3 ere A AfFuAeld ZEF £ ol o ol
71gdolu]al (corporate image) 2] 84L& 259 Aula Ao ExgHA Adr]de YR
F 2.3}

a2y A3 ZAAHH BTB vhilels 259 ko] &3] Aejddie Aoz NFsix
et ol ¥ EHdFel Fuo}h 2l M9 F8 2P Bk S AYsE Ao HI Qe
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8§ wMABRHRE 18

§ 223 Belde 15e AFel i HEIA AR sk B ARUAcldz
WI2EE SUHIA 2g W7 ks UBE A Yok F BTB Aglde 2wzt
AgelA wEHE HAsels A% e TEE LY Yoot otk oY BEE ANe
U3, Ageld Bl olulAd Asle) £, 2T el AFFAA Aol HY 2ul
o WY, AN, AT Age B Teud

VI. BTB = 218]9] sz} Als)

BTB Tzl 2EE 27 A%el SEs) e A% stz oot SHE S48
AMA AHgele AR ook g oy Aels ¥ 4 b weh el Y el
gz Sck

1. BTB X2 i

el BTB vhlele X #olE 43 Fx4dos A48 Aoz Fue 23
z2age] Agel Sz she Zze s AAskch Fae AEY S Fxshedw
el o2 ARSI oA AP o2 oS felHoln HEFAIAH|T 2l i “Afr]
gk Aol A Zole BTB #3Z2a3 oA Fae] o] wslz ek dlF £914
Ao AL, =3, 249, 83 A A77E Hop JdubAH]) Aleg =of oy Fxlaxe
Aol 7Isks Aoz sl ch

Aol BaAeelA] o)yt W= ARl A4 AT W B2 FAE dsie Aol
ohvn}, Alciz Furt Falzle] FolF Bojolyt By HHzivhe Al 7]dgtch o)yt
Fae o AARne e sz, x4, #Hrh a3 Bz 22 AFuA A
EHo Ao £2o] HEE yotsojo} Yok wpd M} wiHFo|n SR Fie ol
EEE A3=F Ikl

Pas} 2R L2 kel tiEols), BTB rhlElE of@ #3 Z2ai829 F848 MEx
otk QA WehE Aol Fag TS AL Fasloo} #xvk, P/R TEIYPL B}
e ZAPAE 2AE7) e nersiden, sEeAeld A Bels o4 FrisEa Ao

P} vpArA2, Ao el ERFo|w, o} 22849 YA AU ¢S 1
Ak B3ell Frtsted AW A2 (FEY), F4 FHVE - a leave behined {EiEH. 13
¥ Demo Diske AlF& ZAsled 25 €4% F USS Ed9FE Uk

QA ol F2 vlE-g& g u, Foh x| g AlFEHT AU A7l o3
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AYs)E AU olelolch McGraw-Hillo] AAZ A7el4 wAUA g Fas Bl
ulg 2516393 Mok YW M Aok o 21MEZ QHWe) kAL PANTE Ao 25
Z s

2. BTBZ2132| Ay

oM AFsldw AHYH, 73 & BTB vhAlEl £ 198834 259 AF, Au&, 282
71 elmizle] FmAzS Al Aol 10009 < E AEAct FE V-12 BTB FAdite
Fujo] oI FAH FF FAE B F3 Qlch 23 2P {48 AH Ao
7w 24 (A o™, FEYRE, a3 MEN) 2 e R g xS gled,
ghdel]l 259 Fo7t HE JoR g3 wel SX9) Mo} Ao s I[P Folo. oY
v]goll sl Bch A3 PES Ezah

E vi-1 Y oplE{e] &X8(g Y

8,589, 371,000 <=

3 I
2 A o of A ¥ 30, 850, 000, 000
o9 % & 3 21, 000, 000, 000
# o % 3 7,616, 900, 000
Jd 4 g ®B 15, 065, 871, 000
o oof 2l ¥ g 5, 920, 000, 000
P /R 2. 405, 300, 000
z A} 2, 190, 200, 000
b A 93, 637, 642, 000

24 . Bob Donath, “The $100 Billion Marketing Mix,” Business Markeling, July 1986, p.4.
Business Marketing Magazine?] # %] 2|3 <4, WAL Crain Communications, Inc.

n = i)

F3o) A 2k el R A Al Eddhs oidls BTB F-EelXe
dlite]l HAl ~gs5ck Fae SAHAYF HIPEFY JFE 7l HE =R e
w2l s el AFSEs Agelch. & V-2v€ AEZI EEANA A=A 1009 71]]
FFE HoAFD ok (¥ 714 oHAEe dE JExARE 98%7 B2 ol87Hsd A ES
shtell Bk AE AT k) 5 IAL A2 3x] ¢ ¢F &9 m=e
Mol cHal A FStR U B w2 WA Yt
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z V-2

0|32 HEJIYYDE 9100 FoF

R A T - T S T S T T T T - C T N S D U O O
R W= OO0 N R WN O © o e e oo o

© P N oD e W N

_ Campany
AT&T Co.

Du Pont CO.
Hewlett-Packard Co.
General Electric Co.
General Motors Corp.
NEC Corp.

IBM Corp.

M Co.

Tektronix Inc.
Motorola Inc.

. Compaq Computer Corp.

ITT Corp.

Honeywell inc.
Eastman Kodak Co.
Caterpillar Tractor Co.
NCR Corp.

Ford Motor Co.
Toshiba Corp.
Emerson Electric Co.

. McGraw-Hill Publications Co.

Tyson Foods Inc.
Parker Hannifin Corp.
Time Inc.

Texas Instruments Inc.

Premark Intemational Inc.

Hearst Corp.
American Dairy Association
Harris Corp.

Rockwell International Corp.
. Digital Equipment Corp.

Philips N.V.

RJR Nabisco Inc.
Allied-Signal Inc.
Fujitsu America
BCL Holdings Corp.

Ad Expenditures
(in millions of

_dollars)

16.507

13.537
11.594
10. 936
9.658
9.446
8.926
8. 886
7.754
7.071
7.001
6.898
6,543
5.997
5.669
5.474
5. 448
5.321
5.309
5.189
5.148
4.938
4.875
4.709
4.649
4.584
4.573
4.547
4.466
4.459
4.385
4.338
4.265
4.214
4.038

Campany

Ad Expenditures
(in millions of
dollars)

American Gas Association
Mars Inc.

Dow Chemical Co.
Siemens AG

AMP Inc.

Nestle S.A.

Procter & Gamble Co.
Procter & Gamble Co.
Bell Canada

The Stanley Works
Xerox Corp.

Avis Inc.

Pittway Corp. *

H.J. Heinz Co.
Scientific Components Corp.
BASF Corp.

Pfiaer Inc.

Matsushita Electric Industrial Co.
Eaton Corp.

Wyse Technology
Staley Continental Inc.
Tenneco Inc.

GTE Corp.

Dow Jones & Co.
United Technologies Corp.
Square D Co.
Monsanto Co.
TeleVideo Systems Inc.
Philip Morris Cos.
AST Research

Gould Inc.

Hitachi Ltd.

USG Corp.

. National Semiconductor Corp.

Conde Nast Publications Inc.

4.024
3.977
3.974
3.955
3.756
3.685
3.636
3.579
3.513
3.475
3447
3.356
3.285
3. 265
3.195
3.175
3.165
3.128
3.100
3.092
3.090
3.071
3.065
2.956
2.951
2.945
2.908
2.898
2.893
2.888
2.882
2.865
2.861
2.847
2.829
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Ad Expenditures Ad Expenditures
(in millions of (in millions of

~ Campany dollars) Campany ‘dollars) -

71. W.R.Grace & Co. 2.809 86. AMR Corp. 2.533

72. PCS Ltd. 2.781 87. American Express Co. 2.489

73. McDonnell Douglas Corp. 2.773 88. Westinghouse Electric Corp. 2.461

74. Clorox Co. 2.740 89. Tandy Corp. 2.453

75. Pierce Foods 2.735 90. Ciba-Geigy Ltd. 2.414

76. Dover Corp. 2.734 91. General Signal Corp. 2.408

77. Masco Corp. 2.718 92. Imperial Chemicai Industries PLC 2.383

78. LH Research 2.704 93. Bristol-Myers Co. 2.375

79. SGS Semiconductor 2.699 94. Trinova Corp. 2.3712

80. Lotus Development Corp. 2.687 95. Bayer AG 2.353

81. Raytheon Co. 2.646 96. Control Data Corp. 2.339

82. Andersen Corp. 2.642 97. Alto-Shaam Inc. 2.325

83. Merck & Co. 2.618 98. Bell Atlantic Corp. 2.321

84. Canon Inc. 2.594 99. SAS Institute 2.312

85. Hayes Microcomputer 2.569 100. Park Ridge Corp. 2.274

* Free or Discounted House Ads. may be included in the ad pages attributed to publishing
company expenditures.
Note : Data drawn by counting ad pages in 580 specialized business publications. Advertiser
expenditures are determined by applying the one-time rate to the space run. Although
color and cover premiums are considered, agency discounts, bleed premiums, bulk
discounts, etcetera, are not.
Source : Business Marketing, July 1988. p.69. Reprinted with permission from Business
Marketing Magazine. Copyright Crain Communications, Inc.

oAl FAdllE Ao AR gkl ol2idt AR sty glek M We =9
A& e ohA-TV-= AAs Agsd Axdes A9 £ e Aot

AR, oi-Eel diFoisls BTB A1 49) F7hd el BTB #3el4 F7H 23 o
Aula 7ol A FASIE e 23y %2 ARES A oEER ARl Jdld AR
s | guidel walRez 259 FIAR chFeiMe M-S oAl FEsop Urixn
A wZskE UTHTV 8 Azl #5 le #4AP), HAFE, =& o5 g A
Bzl &7t Frbsle A& FAsok ).

2 ¥ oplY

Azt Al A sl MG 4R AR epAsiAZ, 53 d3 oA @l
Aojo4] BTB cHEME A i3k Ay apARAY od 2452 gle A& 3109
geioll 4 A9} 2809 w2l £ AF vhAlRe] X st ek el 31" e Y $Hol
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32 s}
Mg oo AUe wjEe oem ok

® 39 (coverage)
HajolAly k¥ 3Ax AfzAze) P22 Mo} s AR £ gtk wekx, o
B2 AgEo] ohl" AHFUAHA 228 £ YR THAE B A 483

@ w8 (cost)

el olu] VA yofde] WAy ¥ ol wlgel i) =9 ok AP HEARZA
22 AF FE Ao AT e i, I olAgE ¥l ojEAyal dgle)
2 gl

® vl (sales)
BTBgelo-2 oo of 80%7} M3} olAlel-g S8 A2ss Aoz gadsiy qlch 15009
219] HF WBold o of xHL F AZolr) (¥ V-1 Hw)
a3 v Ay T3 ol€o] BTB ofFol| 7joi3t HRI|x|
$1,500

$400 J

$250

—

'80 '81 82 '83 ‘84 85 '86

%3 . National Telemarketing Association estimates, 1985. Adapted from Business Marketing,
1985 Survey, p.7. Business Marketing Magazine2] &2 2% 9, P
Communications. Inc.
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@ A&z A} (market reserch)

W3 BTB shrilElelAl 5249 AAzAE 7Heshl dch o] v AHAHRL viAle g
259 TAT] TAel FAHE AL e ZAE AL As T AL FA] wlHAE€A
A 33t

Ay oAl - B3 A3} opAY - o A2 o] gelel vhAlY 7)ol HES Qo
BE AHL o]23 A AXBoRAY AL A A opvix FrHL AolI 9 v ¥]E2

A% Frhcke Rolch

3) 29 et (Trade Shows)

B VI-1ei4 2= XY A opAE olFed BTB vHlHE ARFYsold stz i
Foutats] g o8¢ A Frh 1987+ el o] =il 21094=]7t A& A2 3G JIdF
2l 2k 87% (£ 4000ubE) 7F F-o uEsle] Aoy o2 FYPHcoh

o] chMe] Ay F7he) olf= wrh AAE Alofd vl (cost per contract) o] ¥F HeRal
He TN 2ok FAUPE o]&¥ of A3 k. o2 FAY AL weiAte)
Aojrt. F, 9 ugtslo] Yoz dickys FeldAAA e ok YL vAR a2
R FdAEL 53 AR Aot FFAE A Yo o] v G/ARRYY &Y
Azks Fousislo e wels o 729 B YelA FAIA AFT weilHE FHAE
1000%2iol o2 o) o2yt £2HE Aty ) sf oF 94% Adrigie] o] AHFuAlA
HAE ARgE=A & 5 Sl

4) THoiEZl (sales promotions)
°F 769 wejr} 1987del 4giZigdel 9# wWolEAol NF=Ech Y V-244 HFo]
olgdt 212 714 FletE 2ol FE| Bl A AHE, XNd Akl ol277A] o] FFog Tl
sich oj2|d A8 Age uiye] o] £8-3 AT el Pz FE5x
BE2A AM-FEE Aolth
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a3 w2 tRioplEe ToiETIYEE oluna

84%

; 408

7ZId R AE sheERa N4es ¥ AEUA odsislel Az

el YA TE

%3] : Source : McGrow-Hill Research, 1984. Adapted from Business Marketing Survey
Research, 1985. Reprinted with Permission from Business Marketing Magazine. Copyright

Crain Communications, Inc.

5) ¢IMIE|H (incentive)

UAlE|E el Ag-2 BTB ARFuAleld oAt Aget ¥-38-& FAWCH} 16%). °l5 =49
HEE2 7l meldd,  Ad]izl, S8l 2z A MFshe AR
(merchandise incentive) 2 z|&xity o] AMEp EwW AT o8- X gcl nide
& AegE TV, VCR, v, AFHE F71Fd =724 Fola 4 ook 5¥3] o
W el AFHA e & HEs iR A9 weidHeA APH e AFEe dF e
Bojr}.

6) P/R(public Relations)

2] jabe) B%E AR UAT 8/109 4grIgle] PR7ISE FAHHL AUcky Ey
Atk PRufa7h AdgAes wiAys Ag714Hed), AdzAl, 223 e 2y
WEel PR AbdeiAl® Aol olfsjn Aok VI-3el4 AAsh= AAY).
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EEUe ol ARUAMel Y T EE IS
a8 V-3 oE7} P/REZOYIN Z=dE F Atg

25wl g *
[ gz 85%
71}l el 2 A 19%
49 AFdAfA 11%
BETLT 6%
S8 4} 6%
i WY/ 527} 8 ' 5%
x $5o] e Bihgelm2 100%0] 4ol Wk

23] : Stamark Report I. 1988, p.12. Business Markeling Magazine2] #ol oj i, WP

Crain Communications, Inc.

7) Video Text(Blcl2 ZEA)

270 HubRoll4| Video Text (VT)2hx &eixl ohalol chalA =olside 2o Anjat Ahgel
Aqe 2 7del vlAA 2o QAFPck Auiat AgdAe) VT ofy FsA] getix
g} BTB Al&ojxiE= o] %9 th=c) IBM, Digital Equipment Corp, AT&T, 28|
T Honey Walldd 2% #43 7Id5e ojn] AFUAclMe ez ogsix glos,
oj$ HEHez Wusigich £33 AIglel WRE s W ¥ HHEY YNE 1Y
o, VTS A% o] =iAE 7154 e =72 Wex o
V7 714 888 A& shis AR HZoick MEE g AFFAY €3t == %
Aot ZAS BY YRE o] g T uig waA 23 Ao ARYANH €ch
AE gAML HYHog (Holg olgAoyE) AMFon} AMula AFE AMA FAYA
o)sjop &7) WS, Qe Fze FAY YR AFUANNL Fasn, A7k AAH

SoklA 7)M AFR L4 ol chs] Ao AR 7Ijlell wel oF Aol olid
715de) zhztoll iy ARE-2 Al A riqie) Aoldel shartA R AFHE o4 Bt ok
25| 2Ho| o8 AFY Aelch whATIAR Aula 7119 ALdM HY FAZ2 g
iyt Bqlasza zew oy Z2aye] A3 rle] AL HuME ARzAE AMd
st ook zaAle o)fel Wiy o] FAle ok FES w9 I TASIE Utk
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VI. AH1E3] Z2 a4 2ALe] g

B1& FHA fele o2 ZzaPe] A3 (measure of the effectiveness) 0.2 o
obiet atd el Fl84(input) 24 Z23Ae) hyh 2Ale) 7)o =Y} £E BTB
AL o] WA el ofc) o]-Holx] BTB nlAlE)7} clekal AR @alstm 2l shs
EE08 ZAMS] A& FER Aolth uhAlm RRojME 22 Lo ERE Mty 3
FHETEA zAM] o]42 TAY Ho|ck

1. 2JAlHdHoM FURABAML XA}

BTB sl ge] zlel7 7hxle 2919 shhs &3] 84T od&kai(multiple buying
influences) ol oJ¢ Zolekz AMdelch. d#ka}, oJAlAAzL, Fohxl, T3 AR} ¥
FULA Al 5 FSE AL obd Aotk o] HSol vpAlY Bl P o) ALAH o)
ERHE ZE S HAdol P} oL Ferrt A, TR FR, Aot glr)e
AW hedE BAsol Aok AE YuiR £ ok clANE SWY J)guiHE R

= ol w7 Helx) @] wf el ol WAL) o zeje AYslr) Yl BelASe
ol 4753t 2228 F MR 9ch

1) E&Z:L 28 (Standard Industrial Classicfiction : SICXI&®)

SICAtE+= »)3e|4k3(U. S. Bereau of the Budget) o 4] AFshe, AR 7]23 719)9]
BAME ATt A £= v ZEg FALFY JIQe 27 2304 e mT L=
HzE AFoht Aulag 5H3] ¥ o HsT 9ok hRE FQ TARE SICEE A28
&3t glen], == Washington, D.C.o] Q& w|ZH3 Q442 2] g 4 o)

2) Dun & Bradstreet

Dun & Bradstreet= SIC ZEoll 7]&sj4 MzF3 zAE wajaic) B T3 A
RE= AF2Ee) Feg Hdsianl, 230 dY - = SICIE AEL Azshs ot
o183 £2- & AFsx FYch o] AME dlojel wlolast MBI

3) MCC Media Data From

MCC Media Data Frome 4bq] WzHge] whe¥srel Yoo By HE w: o] ojij&
e ole] FA2 Agiel WAE 71 £xE AR}
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4) XXX} MIMA(Census of Manufacturers)

AzPat Ases 49 %2 14, FEAERY, S2AZL Az, A4 AF
G o), AE 2w, 23 ARFEE TPk 452 SICAZAI U R g A Fgc)

5) U.S. Industrial Artbook

U.S. Industrial Artbook2 AAE AlgS A% Aufgde], Ay 28]T o 2o ) v]2
HF7E AFee AxRaA ojn), HIMe Azt g2 F= Atk AAME, a8z sels
A dygsFz Qch

6) Trade Publications

Aol A AFE olzigt HMe thsle], BTB =l <of 300742 A 8ol 4] oj&3n
Utk EH3 o)REe] 77} A 2T ga® AL opch 7z E V-101X B uis}
o], 29 Ydae) FAI FAEE Aol 5 AHRE AT AUk ofF] g AY
Axe FHS fAlel 712 B dubdql A3E &x glch

€&, BTB vhdlei: 94] 134l ZAH(primary research)o] fagch o] == A%
HAoll ohy FQloegA, wE A¥ o2 AFY £ e Aojch

E W1 AR of

AL - A §

E31d]

Banking Industry 23

Banking Industry =5

American Cemelery B2 B V9E

Interior Textiles F¥EA

Dairy Field %54

Library Journal nE

Product marketing H}4E

Executive Jeweler B4y

Coal Age g3
dukikgd

Adverlising Age 3

Sales & Markeling Management S VAL & )

Forbes 24 /714

Compuler World 7
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a3 V-1 AR oBEZE 0l@SHE 1071X] ZAIAT

5 vl *

| amEas er " 56%
UAU-?%-E- oA | 46%

if-‘l.ﬂls-_ AT . 42%

233 9HA 37%

A Fepdd dF | N 37% B

YRR 35%

ABHIE AF 33%

A RAFANYE dF 31%

71*?!01511] A+ o - 27%

Ay ey A3 - 20%

* g4 e %—’F—S—";Méi 100%°] Aol <},

23] : Stamark Report I 1988. p.10. Business Marketing Magazine®] #o] 23 8. WA

Crain Communications, Inc.

2. &7 «¥e| "It

9/108] BTB clAE15-e 259 ARUA)A Z2addd vldzAE Fag o2 Yztsl
2 9oy 2§ V-1 oleid F8Aol HrlEohk: 23led ARl Hok sllske A
NAST ek A9 10719] olgHE ZAATNAN B £ gdfel, olSdE BFag &3
A3} 2He) 593 AdsE AL oFFRAE W) (A Adelsz A AFHAAT ol
Ao F37 Yriucks 23l8 ‘g, AW, BlEd g AZEY AAE ATsd #+A
As T Qleh) BwWe FazAll AHEEE w47hedl A23%E FIAS APIZRAL E=
B3 A AAE £} F-) ARgEch UelA] 77%E FRI2aYe] op] FYLR A
sl siet.

E3& F#4 BTB shileSo] BoixY =¥ Adshr] A Fast 3711 o83
ohe B F2E FAL she AAE oAl AFch 2R FeEk ol ohdch oy 22
Yol AhHe AFE AXdhed b FFHOE ANk 2SS AoixH i3t JqE
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] ERY oiA" AFUslolMdel Y by EL 19
Wik 7128 94 AHEsks Zolch BTB #37 AMfels #mist e oy gwe
ey kol s P2F wdsm ok
Wit B Y 2uAARel b d9HeR ASHE B 712 (Read Most, THE Al
HY BT QDF. a3 HE AV 543 S FohE AES 2e Bo $5W 19z
HohA g EZol A As3ic
BTB Algeld 337 4% A9 7ldhe nlx) Ageld s AHe o4 dad.
A7) B Sl AFE BTE el ASHE ARsTA Aldslolel sherl? =& vo) Foig)
Ae, olAo] BIB Ageld 23 Asade] A4 ol HA A2H= BAH ol47}

okl ARl ohET Bz chARS 40 Z2adel $oz ATy HY
A% A S5 B gLl Agelh o) Topld Fue) UL A4 HHT gD
zAbe) oFz Yol olo] Surg Aolch

. 8 oF

ofd

E3E Fash 239 o)l Y it obE AE AT Aok BTB Brise s
2219 Age] ulze] AR o OE ANE AAND AST AWspdch Fas Bush
2709 Age ARFUAIY THel dgg wA7] AW DHAGT A2 4 Ut el
BTB $old 23¢ Yoz mpohy £go) =7 9 zaisigich

s 2a0) Aok Ut YA Fol BolAY TEE YHIEE DY olAAG AN
© 2oz Aol Mot QubHoE Agske AT @A 2o WARE 2o YE F4H0|
R, ek Ay wolLTHE AAsE, 22T Bae AR $ue SEH Uyl A8 msidc
sael g, 0, dae] gL Ao PEROD ALHN o

DIFTF7 Ak WAL oA chzoh. U dokel lalo) olgshs 300070 ol4
o) ARAR ZAYThT AFWch T Ak} o) YA RE 9K YHoE AMgsT
sleh. Video Text - Aulal AlGolAlE cht 7lojol o) Rvbe - AIS-Eel4 7hg olj2o] Ee
Aoz YeiRT

o
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