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£ g7} ohA=dbE 22 Aelnlx, AFolalx), AFolalx, FEelplA, Frlelelx S
Brisled A7 Hof ek BASeich ATZH Yol wel A7) chokshl HelsleHA ololx]
Aol i £UL AHE A7) ol §Us Ad(D. Dobni & M.Zinan) & 28749 ¥l
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7§13 o] u] ] FTEHoln]#|
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A}#] 3 o] u] 2]
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anlztolu]Alel] FEE MA A EFHE AAY Ye=9 M (Walters & Paul) & 2ujatso] 2
chekdl olo]A] & EF el EA N Al A i o8] fxHelu]R], wl.gEAeln]R], EEF)
o]A], FHgEelo| R FEEHAT, 719 Fel A olulAE rFH R AR EFI Aju|2o]
o], 7Helulz], Fx1Hoju|x)g H71A] fryeR FEaigch E Zigiel HY 2nizEY HE
ol ZA AN Hgell4 Lu|aEe] b ofv)AE 7ol R L5t s]qjolw]Al, HEeln]
A2 FEAded 71de &FEF AT Y oA E 2wmlzleln]AE} s}

39) Winters,L.C. “The Effects of Brand Advertising on Company Image : Implications for Cor-
porate Advertising”, Journal of Advertising Research., Vol.26 Apr/May 1986, pp.55-59.

40) Howard Barich & P.Kotler, Op.cit., pp.94-104.

41) C.Glenn Walters & Cordon W.Paul, Consumer Behavior and Integrated Framework Illionois :
Richard D.Irwin, 1970, p.231.
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12 ZERWER

v UZ3 Y=99 (Nickel & Wertheimer) *¥

TRzl g AT 2n)AbE o) o] g} ATEA R Waele] A EAA o), A=
TR, AEFE A, &5 Fol A7 A58 whsln Lulajo|u A ol F ol thal| Anja}
oA FAHUE A A7 Agez Agsioich
o}, Aol TFE(Zimmer & Golden)*®
Zohd zbell &t A AEupgel g Aol Qibell B AT 4] AnjRteln) AT Lo B
54 2oidatel o mulaEedAl FAse gl olnlA R AMg-stgd=d] S8 2u)zle) @IS
Z8}H )

ol dellA] Al ¥ wbgl zro] olmixF Ade] EQH VIR Alubst chersiA mojslm RF
Hol A £ gleu® oju)z] AT Ao} 89l0) o] g} qeRE AF o)Fofe] AT FASE
Adl olPlAY G 719 BF R 2 ATEF A o] P ou)A|el] WFF Tyl =3
714, A&, AE AE T Bsol g4R oulAlE aviztelmxg Ao ¥ 5 ok

s

3) &H|xlo[ojx|e| Mol =i

© Zwjateln)xie] T4 Q9

7}.  714delvlx] (Corporate Image)

Z1dolmiAgd Z1gje] FeidT Ut BAFAS0] 54 Z)del i} 259 AP 1o B
A4, Ade] 2 A 2de|oh 0 o2 @ FIfoln| Al BAFH S XA WES S U=
ALE o]59 ZIdel i Al % BI=E AYAY F& 2o Hn BHstn Py 71gio)u]R)
= 2 A AT Y IS FAHAA T shede R8s duE o] Qloh 2539l 7]q]o]
TS YA F2 298 $2 FUY AE A we Adaske 7, gAY HEA
(Corporate leadership), £<te] FAE Ha], ZAWA, BE3} okde] HAg os), 7)gjgd,
FEI A ele] DAL, AHA Ao AY, dskm de Fo A, TIYBA, Ve
T XA 42 favgl 5ol £A4 oln]A] ¥4 o2 3744, U7y $he 5ol

o' 46) £THk, FTINEB. pp. 148-152.

42) Ponpun Nickel & Albert I. Wertheimer, *“Factors Affecting Consumers Images and Choices
of Drugstors”, Journal of Retailing, Volume 55, Number 2.Summer 1979, pp.71~78.
43) Mary R.Zimmer & Linda 1.Golden, “Impressions of Retail stores : A Content Analysis

of Consumer Images.,” Journal of Retailing, Volume.64. Number 3.Fall 1988, pp. 265-293.
44) D.L.London and A.J.Della Bitta, Consumer Behavior 3th edition , Mcgraw-Hil International
editions, 1988, p.425.
45) Rober Worcester, Consumer Market Research Handbook ,Mcgraw- Hill, London, 1972,
p. 508.
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FERFZoIvIA PrFEe 2L Aoy 13
7igdel s e AL A% AU vhA Y AP BE AU1A BN HHA o]
I FHAHY )7t slelob sh= AHeolch

u}. A &Eo]v] ] (Product Image)

AZe z2, AA, 7HE, Mz 54, Aoiake WA AxgiAt R 2cfare] Moujas
Y 3o A A4 AU 2R, v 879 R E FFAATE ATERA INY
4 9leh ' aEE 4w} Folshs A vlE A Fold MulAE FHFe 9FelF Aoy,
au)ate] A AFE AAEGE 2R WES ] e &7 59 g Hojrh. 2u|AE9
A Fol] N Frhs A2 vl FAAH) A T Eald 2AE Fed £, Al AR
AT SAEL ol T3 FAL FE37) A HEE AT ol VI AFEY oluiA
Aol )7t A Foin| A7 Z1d e} AFEe) AP 2waEe] FAMAH =A4H, H I
g9lel sl HAsY, F2g 848 ¥ AFE Akl JE ZA, s, AFANY Folch P
B¢ Al EolvlA e AEHE Age] 9loen, *” g2 A2 ¥k Aoloj4 Eepd= HA
Eo glo] &mAEE ti2rly =73 Qe F AFel g AolE FEHA Fgdche Aok
22182 A Fo g A ojv)A] & Fetsld £3 A FAHAL A FelviA] S AP =F
of #3% Harst qlct

t}, AFH#olv])x] (Brand Image)

YubH o2 At¥olu|| = £u|x7t BA7|]e] Aol el K313 AE olvAEH F B
7)a AR Wy 4G5 o] MFAMe Wiy H it TgE Aok ARelv|AE FX
HE AHAfe) AE R A o7 Hre 2hHA 849 Aol AP swAke A F2AA
% oA el 8 FA bR MAHQ xzdelch. AmiAlelAl $EH] ALEo|v| X7} ¥ A = of
g Av|aEd 53 Abde) iy FA = ubE Folo] Agfe] glok. z{BE AAReluiA=

A4E e w3 JAARAY AL Vs ok 2 AR e] AXeluiAE 23
=72 olir ouly siAuie g AEelulAE EA ¥ 5 UeHZ ohrh

tix] (Durgee) = A&olv|x|2] M2 AF A4 £4, AFAHE-Y, 2na 4, AH-2
%, AFel RAdZ A, FEA we= AzgA, 2R Anaie] b 8 2 e olE
< HFo]l zt &mizte) vhgEel ou], A4 5& A #F= ubdelstz At

Ao} vtz 2 2 7)(]. Jacoby and Mazursky) & AZeln|x|§ 4 sh= F2 8]le = AF9
N 27, AEY, A4, azlel RIS oM, F3EY LT 2kl (ad, WY, 71eH

N

47) W.].Stanton, Fundamentals of Marketing ,New york : Mcgraw-Hill, 1981, p.161.

48) Brain Strenthal and C.Samuel Craig, Consumer Behavior : An Information Processing
Perspective, New Jersey, Ptentice-Hall Inc., 1982, pp.133-134.

49) C.Glenn Walters, etc., Op.cit., pp.459-460.

50) Leon G. Schiffman and Leslie Lazer Kanuk, Consumer Behavior NewJersey : Prentice-Hall,
1983, p.156.

51) J.F.Durgee, “Qualitative Methods for Developing Advertising that Makes Consumers Feel,”
Journal of Consumer Marketing, Vol.7.No.1 Winter 1990.
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14 EERSE
Hel, "3l Ap), 71, ejas Folgl ok Y iR AlZolv|A| o {3 A= AHEY
SHEA ] &R IR F el ERSIEE shzd] $HR FI US-E ¢ & oded AELS By
A F obds} 2l &7 AP Jehd = AAH Yoig ok gl Helwzel
HERY Aol F4g s} o] 7t oA slx|Ql £23 7} (instrumental value) 9}
WAl 7pAQ] 2] F 7} (terminal value) 2 FASIcR A a5k 7lxis "7t elRlelA g
ARV & JAR o F AFAE bd P FolL A FAA = AAle] 222 F ofPA Bl g
=4

o

B35 7HH 2 dgsigich. o97]4) olzijt X7 (categorization) & AMAH 2 xo}(self) o FH=}
VAR ks o] Fo3r}. ze]B e} {Z % Anz} 2ol QoA AL oF ska} AFHE o]u]R]

o] FAZE ol@HoE AT o] Hrols Hel ksl AMEL AAH 7pAE 717 srroE
Ztetrid WA= zpolelu] o] B AlejH HITE A= sixch

2}, #HIZo)v])z} (Store Image)

HEe it olujAls F2 2ol Talg HoZ ol Awlal oAt e wahle] 8%
faolet, o]2fg HEelmAe HEHA W AA, AF F4, AFTsE AoulL, oy, o
TeiRES £, Fol Qg ol HAE =, HEo|n|x|= AHolul] Al YA Fg
FA "ok 2 oldoll® P, FEEY FHo % g HEe R, HEY a4,
AdFe) DR S g & 4 Aok YEollAE AEY ZFe| wah b 4 gled)
7t=2 (Cardzo) & Aol oJsld™ Y Fol} HAEQ AL 714, AZALY chepd, ¥
ol AEL #2), Fgol FAEUeH, FHEE ALl sHAT M EADY chFAo] FA1H
ek F723 w2} (Kunkel & Berry) & 20049 o)n|x)& FA3h= 1284 F AP A EY
1R (M7, 27, #»AAZE, TA7HE), AF A($% B JEY o), AF A’
T E o), AZ AFY AF), FHA, WoJA(ES, AF] HY AAE, oj ojujre)
FIUR), HEY AA (A =& AFL2VE 95, HEARY 2Erd, X7} F20F
7h, =€ PP 82 (FaL dgAE 92 AF oY Sol4), Mojuia(Ag, with, AR
A (SR, FERe] ey A, AHElA, 3z A8E), AEe E47(WelFe A4,
Hxel H4, AF Ad, v, &< AL £, WD, FB(HE, Y, THHC Y
)& Eich

52) J.Jacoby and Mazursky, ‘Linking Brand and Retailer Image do the Potential risks out
Weigh the Potential Bend it?" Journal of Retailing, Vol.60.Number 2., 1984, pp.105-122.

53) Mason Mayer Ezell, Foundations of Retailing, Taxes : Business Publications, 1984. p.30.

54) J.F.Engel & R.D.Blackwell, Consumer Behavior, New york, The Dryden Press, 1982, pp.519-
536.

55) R.N.Cardzo, “How Image Vary by Product Class,” Journal of Retailing, Vol.50. Winter,
1974-1975, pp. 58-98

56) John.H.Kunkel & Leanard L.Berry, * A Behavioral Concept of Retail Image,” Journal of
Marketing. Vol.32, Oct., 1968, pp.21-27.
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BRECNA PR 42§ Ao 15

@ zwzlelv|x el X3 P8R JA

7} ZewizlelwA|e] 54

Aot HE, AE, Mojua, b mE AR Fo B auASelA ¥R ovxH ¥
2ol aniztelnlAE ohga e B7HA] 4] ol

A2 7lgdolt MEel tHEF olu] X AAA 8ol Yt Y ANl Ee] B Ik
02 Hym Lo 2A% FAA W Ssu, 2uaEe] 53 Al T oniAlsh AMA
olefl ojmlz] Azt Eag 4+ AUtk

SH2 AuAlSo] Fojxl RE QIAMe of £4Yche e oEi$w, awiay V& HEsS
kel ol odms]ol oA g A2l E 3L,

AR AuAISe ATt rgdel gt 18 ojulAl 4HE A ANA FHAAS U

A, Aua ojulE Aol VY Azl A Aol 44 £3Y £= Ao,

Az ST 249 2uxse ojelxE A 8skx g dBY WA ASHY [
et

A, ANASES LE opi® ARE AEG A, HE 7ol hg oI RA 2AfE
o] et Au|zolu]x)7} ol SAlo] o E FAE ovA7} & AL AFoI FF
A el oe) Aoz ygsidon, o2 2t olmx9) FA s, Ziddelt
AT, AE, SE =9 2E ARUAoldel F BelE AYY YA EgHo 2 SPUd IAEH
o) ®r|Ajoln] wiRAY WA} $EH ouNE ¥4 ¥+ JE Aot

. Awmjaieln]x] FAAIES] B

oho)ol g} @lo]= = (H. Myers & W.H. Reynolds) &= 7]gjelu]xis} AR olv|xle qefAl2) el A
grale 83 WA g 2 Aoz Fsd rigelnlA st FPA et 2R o) AEeIelA
s vla FPFAE Hold AF w7e] 5| A a¥A %3 IHY =& FAHCHT
T8o] zlo] AtEolm]AE WA VT sgcth” =y HolvlxE AHHoZ JFolv|All
o8 vlxid FNES HAeZ ZAY ¢ AT @24 A Fale) FFL AFojEs
Zol M EolA Wale Aol 23A weFeld Wele AEo o ¥l FAHeAE WA
c}. ¥

£u)zje|v) 2] & FAFHE FIgielulA), ArEololx], HEoIv)R|, MFelviAe] Y FHLIES
i A7FE AHeldrd (F2-2)s ot

57) James H.Mayers & William H.Reynolds, Consumer Behavior and Marketing Management,
Boston : Houghton Mifflin, 1967, p.31.
58) H.Assael, Op.cit.. p.166.
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16 ERRE

(E 2D ZulAoleln) L6 B A 97

[+

Foox S 2 74 8

Jgololn | 5 W Fe B9 AE Ay el A 1), QAAY AxA
(R, Ferber) . (Corporate leadership), &49te] T4 A=, ZAPA, 2533

CobEe] QAR o, Z1ded GEY At BAAE, A}

G4 AYs) A, YST Ae FL 1%, FJLDA, Set 74

AEEE | HE V1% Qd4, 22, AW AA4 42, A8 g

FOW AL W ARG, 127 A TUE A, A7AL 7
Axje) fedy, A, ZAMuL ARG oulx, AF, HI
H, AR TRl B, AviaEAels) 4u4

FEEE | 1% ARd. R AAEAYT pad, QeAed, T

A Eolnx) | Wel= W
{C.G. Walters | AEF tixpal, AME, =, 712, A E 4
& G.W.Paul)

2 oA |AEY 9" 24, ANA, P3A =7, 1 AEE Aewo
(L.W.Rodger) | 24 21§ 3Ashma s <Al thY .

- Aaded(C.
A.Kirkpatrick | A27, 715, ZojF3, F31, 414
A3k ou] x| of 4 AFTEL AED, A4 BaelA, 28, 22ES W49 2
(H.Assael) | (23, wid, 7i&=d &u, 219 z2ol), 714, wojgi
Aasted | gl 44, E¥ M, 3L 2 AZE ol LA
(C.A. ¥, Dol Az 7Y
Kirkpatrick

Yole wab | 714, a3, AEF, ZTA 247} A2l HleuA 2o,
(H.W.Boyd & | A|g+5) Az}, |4

J. W.Newmarn)

] ¥ o]u] 7] o A HEYA] @ 24, ;b}j%_g 24 A TEE Hojuls el o=
(M.M.Ezell) | Fulrt5o] B4

37 2ua | By, TES T o% A% UL £97], WEe He|A
(J.F.Engel & | A, AgFo oZ
R.D.Blackwell }
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HREIDA HRe A2 Hedy 17

HEo|o}x| | 7h=z(Cardzo ’7}23 AFALY ohFd, e, PE A, FTA

?’*"“Pﬂﬂal AE o) b (A7, ZoHA, uiRAAR, A7) AE ey
(Kunkele | 2 3% 4E9 o18), AF 74 (A% % Yol 42 A5
Berry) D), 84, Bl (el AFol HE A=, HBefd xofuls
o] F3 ), HE (A = AP 2NE A3, A7
2o ¥, 27 FL27h el o8 H g s (F3)
A A7 o2 AE Poje] Sol4), AMejnla(Alg, wid), @
27 (Ed Do), F2(F2Y Pt A, Aol F3 A E),
HEe] 297 (5 A, Mzl 4, AF A, WA, &
q TAEY 78, &), HH(HE, =g FHA A H)
o} B] 7 | fzxleh AE, AR A4H), 33, wefd
(Martmeau)
CHad, 2aua, | elge) Mula, oA, AEe) AbH, AL, W 247,
2HES AEe A, AFY oy d FF ATV
(Hirschman
Greenberg
Rober:son)
Wiz, 8w | XA HA, AEste] "HAA, sHEd i A, BolixHs
(Berry, Frber) | HEAu]| A, #ALGA, AHNF obF
Ajde | Ba, "Fe) ¥y B4, HI =] HolA), A7 HE, AT
(Stephenson) | o] A1<, o, HEAM RIHHE HA, Hxe &4
o5, ol
Alv] e} 4=l, 7H4, AFe oy, FA, A€, SEdd, EA &
(Arnold, Tiger, | 37
&Sylviama)
Aol | mAels, HEeele] £9F7), A, AEAF, U Hel4,
(Pessemier) | &£39] 4%, AU Aoy, £ 7z, HAUA, oA A=
2} 284
vl S4AE | duby ZpASE, Edgel, felFR, e, FERAd, HA S
| (Nevin& chxe) o] 8-7hEA, UFAA, B o|WES A, FHr], wol
Houston) 4, oRleo] Fuke] ol F Ate HY £ e H€S BHA,
BIHE AlE

-119-




18 ElRAR

A I o] o] R] HH~E AR, Mu)a, 1A, oEA AAMHE 23X, HE B, 7)o
(Lindquist) AHE nh =

W o] £ | sbA4E B Fa Add, 2oy, Uz, 2244, Bojy
(beard) thofA
W 2 o

R4

(Bucklin) | 713, 32, A4

oA atsd & wpe} o] Amljolv]NE FA SR A FAH 825 JYEUHE 55U 4HA
2% glovt 7Iq, AE, AE, HEouAle olvlAl WA 43 B dFEe) A BUFH
Adfe & 5 otk zzE ZgA] Avileln|AY Ay gelsh A 2433 AR AnE
fal e PR T Boks FAAH HIe] oy A ¢ F Utk olE AR
TRIAE FAHED (af 2-DF FEct

ad 21 > 2n|RlejuAY 74 A

2, 28[xjojo|x|2] Agol| 2Et F|EAT

1) Aixiel MwxaiLD ojojxiel ofg

2v)zpolo) )= A AulAYL A DN AH YA} WY} Prldel AR Sahed
Sxstedol & g v)A (Mitchel) & H7bd 24, slAA AdSe] 845 A8, AT
AENGS) Wy ds AT @A AsASA R Arisgch ™ o) Asel o5 B
2Re FUT ARE P71l AREE AR 7T o] BT WSS BT HRE
295y 84, Frlsked Belstn Ase ¢ +Uth

59) A, A Mitchell, “The Use of an Information Processing Approach to Understand Advertising
Effects, "Advances in Consumer Rearch,Vol.7,1979.p.171.
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BmRELelol 2 Hee A2F Ao 19

wal o7, 24, vjyol=(J.F.Engel & R.D.Blackwell & P. W. Miniard) & o] s}0] o
(Mcquir) & AEA) o) 2Asle ' Aujzle] PR A DAE SHAZ AHsidh. 252
Ao k23 Az QEH FolE 7lgolA A, 2 AFE AT JulE Tk ol
el ol cheghAl 2 AwlAle XAl EYAY 3 wsel dgE FE Y= AN
= 2aoAE AN adAprt 2 2AFE S4E 2RE FU)7IG4 JHATIE B{e S5<AF
ANty AEsict ? wsbole] By U9 YrAYsAo] UPYHR MAIE S olSell
J5hed o] mae Aol glefrie) Mue} slejol WA oM AT FF g o=

o3k mlA 4 Qlokd AMAstT YEdelrl ezt AUt

rle

T

a2y 22> HEAYFHY(EBMEA) 3 718 7=

x & b |
[ 2824719
F 9 l
9| A == ‘
7] 714
o] & y
[ ‘
& 8 37719
I Y
¥y 2

24 : J.F.Engel & R.D.Blackwell & P. W, Miniard, Op. cit, p. 364, p. 39114 T3

53 719 T2 Zwe tis] chM&o)& (multi-store theory), 433} o]&(activation
theory) o] 9lov} vpAjedell gloj4= wjEch (Bettman) o] XA&E Aolg WA 715& 7H
shte) slelaaios ZhgE 4 gloh P Flede] 71%Y E4d Wy RAAE 27pA7t et

§0) William J.McGuire, “Some Internal Psychological Factors Influencing Consumers Choice, "
Journal of Consumer Research 2. March, 1976. pp. 302-319

61) J].F.Engel & R.D. Blackwell & P, W, Miniard, Op. cit., pp. 363-393.

62) J.R.Bettman, “Memory Factors in Consumer Choice : A Review, " Journal of Marketing, Vol. 43,
Spring, 1979. pp. 37-53.
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20 ERAHE
71 2% AU Al 7192 1A YA Ao V15e sk AT 71 @171
R ATV 2 R ubgelch Aale] v {olXl AHRE 3 SA4d 72 2
ololell sl 22T 5[0l Z]gARA st uir deds]ejzict. o] w7 3
el dYst A717199] We-g AP eEM AEE S HFstsied o)) Ar|r|de=
FAH7] A e Afdel 2 FRE HIH R Aesidcke A4 sk @8 (rehersal
&g o] 7k F w7l Foixl AlHelA shie] w4 (unit) & HE 4 AEE YR E
Hebshhs Zle® O J¥e FsA 0ok JH AR i el HE AFAHEE
AL E ARsE A7 HoZ ol o] AR AmAbrt FoiAAE Hele Adselx ZYs]
oixlch o2y FAIA =fej=(Ries) o EFL-E(Trout) = £u27 7198 4 Qe HAdle
GAZE A7) W&l awlate] o] apap W ApAARRS) oju)x) 7} e AR she
A4 (positioning) ©] i FR&ctT FxsHdc 2 dHE2AM FAdL 43P 2AEY S
7H RCAAMZL Z5FE] Aol HelEwA] IBMAN] =dgizst A2 Eyx 2k A7t slekh
o= RCAAMeE 22 Ad7Ige] F2 AEFS 717 ofv] oty WA ou)AE Tl 2
oh2tehs A=k AolAgt, dlAtnAe] vhg ol e ‘HAFE = BM ol s 4zbs WAl
e Ed7] dFolch Al sl RCAS HFHE Aw|Ae] okg & ougt A4
(position) = ap2)8}x] Zgo =24 Asfsia o FHojct

Ade A 71 (W) oA 74 ZlEHA HA40F ovrt dch

aEg su|zle|mlA] EAMY XL Amizte) Ar|7iAR A zpabe) 7Ig], Al EF AR,
HEZL HAFAF gt vty FolE A7 Aeld ¥ 4 ok

=g, 2RA7E HEE AYshs 71ty Sl B ARe] Aol =84 (rehersal),
F=3}t(coding), Aeo|(transfer), 71¥Yx7A2 (placement), =4 (retrieval), uFZAt&
(response generation)d] AL AAcl ™ 2 de AH|z7) ABE HIPLS od %I
s Aelx, ZEshe =isde HAEZ PR dfstsiy, Aol AVrie AEues 1
BelE TSk FHo)x 71odHA] AL AR AR AR TS A Aok JrlMe
o4 (association) o] =i F8I} A¥gE Yk AR AUVl U= AERE 94
(consciousness) 22 TojjE o2 ARE A7)l A wr]7)de] B4zt Fo g Ho
k= Wselch olgzte] Awmjzate] QU ES Fo MR olw| 2] oluiA]E g} e Fr1x|
9 F8% Fwo] gl ¥

63) T.J.Reynolds and J.Gutman, Op.cit., p.29.
64) J.F.Engel & R.D.Blackwell & P.W.Miniard, Op. cit. ., pp. 390-392.
65) Thomas J. Reynold and Jonathan Gutman, Op. cit., p. 28.
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FiEolvlx PrEel A2 Ay 2]

,.O

1

=)
]

S 9 Edshs Ao} B3] MEHI o AR dAse] e Yule T2
B E HYnE of 2881 QA slT Qe xpEAE B4o] TS stetsted A<l 3
Hefo|u} A EFZAAYA 7]t

Anlapolo) )7} Awlzke) FohsEe] AR A A FojAr AY A BAEE £ WS
A7) 8} A& 71edl 71ds AE, xpAke) AT AAEEE Aujzjelv]A]E Lo HL
2ulte] Folg el dske £ 4 ok AE HAHAUE 2l Rlelu]AlE oleizho] YA AL
o} 2 ojwl 9|7} Ao} glo o UL Y2 AAPFIch oleire] AR HAE AwlAfelv]R]
g S3dolx wpRAY weke Z WA A Rt B AT xH{ vjde] 27SHEE
olu]x§ AAY dt AUFE Zlsof et

ol abell A Abm 2 wie} o] AR A FHAeA olvINe] HEE 4n|Ate rljKel 2] FR
ootz Mrajel el Feol, ofsl, 89 Z whld d%e FI oAl Bf Sl Fale
Q4] A o} AU chAlQ) A YR HA el 4 Fe g Aol o FAH YR 9ol
T ZHHoZ HA4Y oju)ae o Y YREF YU HIHY HPE HolmZ HoR
o3

[+]
= A o
s E 4 AL el

H

2) Zb|X} FoHiAbdF A O|o|X| gt

Mz Foholah AA e =A AHAL, ADH e, ALY xe] 8ol s dge
W foh ™ B7H aeloz: 23 AR AWH G 2HE, ARSI AU FelA
= EAY S By, Assh BTe] af 29 ) b =Y AV Hl2E 4wz
o AYH Az AAY, 7, AR, A4, G, K, solzied, ATEFAY Sl
e} zol7} glch

55 2ol B A 202 PolGAbAY L SAQADRAE AH LA ez Fohg
X, TR 504 F Ak AulaE a7h Aske Aelsh A Aeiel 2olE A =
87% L7 H3 oleidt 8FE 22ArY) Y HRE whsp) ok olE YuPYS
Sl Mdoicte] A= AuAke oS WAYeZH AETAAYE s Lok

2uAR bRy HAPIEE o4k oL s st oy WAlEe v, AE,
Ngse) Asdold WY 4 Aok B3 ojmAE kMl FLY A& 1P ok
A7 & 4 Uk

(1) =¥ (Cohen) 2] 37

28 (Cohen) & 2u]xHEo] el hATed sk 714 348 71F02E 7H, T4 B&Ns
o) AEAS, olvlx, AE, Aekd, 5ol Aulx Azl B NEH 299 AFIA
g aulz Azdge 4AH A Zelolm MAl sish

66) J.F.Engel & R.D.Blackwell & P.W. Miniard, Op.cit., pp. 26-53.
67) Cohen,d.,Consumer Behavior, New york, Random House Business Division, 1981, p. 379
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(2) <2< AVZ(R.L. Allison & U.Kenneth) 8] 7%

BFE A Fo HE 250 QTN wEAl vl 93l AniRlSe] WFe) ohg R3] A
= ZA7|7 EFACHAE Y79 slo] opsicin Fashe o2 Jepytet ol AEFHL 2
2pelel] 2)3}7] Hrh= Al Feoll wpetA s &w)Ake] AelA<Q) o]u]A] Afole] we} o] Fof A U&E
] Eof

(3) std=9 MA(J.A.Howard & J.N.Sheth)9 &3

glel=9} 44 (]. A. Howard & J.N.Sheth) ol &3}a Lnjalgo] Fejde] 2eshe= Al
AEEL Ptde g o 7 Algslol sled 2 4R Ee] iR FAAY AAGRTolET o
aBE 2uxbge] Poid ] TR A HElM Ao YRFOE FAAA AAAHE
HelA sjed 39Al oluix)e 7 o] 2eisle Felh Az 2 F £ e 7HeAol
Fotd Adde Age G%g &5 e Aok

(4) T #iv}ls} o}=AM (Fishbein and Ajzen)d] AF™

o] R7istAlel] sl 2 4luilst ob=A (Fishbein and Ajzen) 2 Alde] ¥4, @i 34,
Tejel=e] o2 dAgck: AHE Al 2E5L Aldel rleAd A3, A £
R ARH el o) Ao FAsigch F1EH G AEL AN APged, 4
F3l AFe} F2A BEAE AFo i A3 QAP o2 YT, YA AdL FIE
v R o7 HEyUHNoeRE Gehutel HAsH, ZEH AJL WA A5 FPE A2
AE AAe Aol TAHsld FZ(inference) & FF22H A Id=Zolth d& £ HYS
33 ‘Fod = WA ] b ElE A7e 7R e AR obed (Audi) & SYRlBRE
W7ol e zpojckelr 84 Ude #HAsA fcke Aol

auate] dictEzistAo] Al A4 dlxe Ao Y sFeR ATl
AF= FqeA grizte Ag W G HAel & o] FojFYL Wiy Ao ¥l e
ol2{gh Ald F =] P olmA g} YHF FAFE F A& AHelw olrt o]u) )7} oAbl
W Ad} elE 2 AR A Asojx)7)e g} "

68) Allison,Ralph.L.. & Uhl Kenneth.p. “Influence of Beer Brand Indentification on Taste
Perception,” in Kassarjian. H. & Robertson, Perspectives in Consumer Behavior, T.S. , rev,
ed., 1973, pp. 17-22.

69) J.A.Howard & J.N.Sheth, “The Theory of Buyer Behavior, New York, H. Brace & World, 1966.
pp.1-2

70) Gary M.Erickson, Johny K. Johansson and Paul Chao, Op.cit., p. 694

71) Don L.James, Richard M.Durand Robert A.Dreves, Op.cit.,pp.23-32.

-124 -



Figgelnlx PR AM=2E iy 23

(5) o8&, 93k, 712 (Erickson, Johansson and Chao) 98] 4™
ol @&, 234, 7)2 (Erickson, Johansson and Chao) < 383 A2 olulx] W4§

zretste] olnjA) i pol] @E AlY-tl =28 & AAlstdch 252 AE®, AE(symbol), AF

O

L

f141%) (country of origin) $3 2 olslxW4Fe] AFol e FEH Ade) g4el Jge
AR, R A e 2YOA e FUNNE 3 oA "ekn Agstn, ol
Wt AFZALE dabch 25 (AU T L L T oo EAHE FH4HY
ARE oI, BlEe] Hoke Aol @RHE vlAs EHEYT ARFUA MK oln|x|7} 4]
Ao] 228 Fatel Adel A8e Fohe A, oM el Bigt Ade DHALE Jede
gho 2 ojolAe Aldzie)l AF wch ol¥A ¥ of AwlzlelulA: Aldel Fgke Fo

AAel7)E SA PSSl E dae Fol dbuzlld dgHe wNYHT ok

<13 2 - 3> o|njx| Heof w2 ME-Eis 29

Tl d S
ofvln| W
____________ N 3 734, AVA,
144

2t& : G. M. Erickson, J.K. Johansson & P.Chao, Op.cit., p. 696.

aujzte] Tl A Ao e} Yty el g2 F, 14, ofs, g, 4dFe UXNA
(cognitive) ¥Fg-& AH =7, 7}, AldFe AFH (affective) &3} Qx, 18, HYF9
354 (behavioral) Whg-s}A o] A2 o] FefAcky ) ™

O] Awlate] FeRRAY AL W= e e A7 A2 AYsE o] ohH
d2e AEH o] A=k st d2e 53 wge] AT e Yo, Lnjateln) A= el
ME Ao vieh o] AAIH 849 FAHH 47 Bgs Ao2A, HY AN ukgH HEH
W3-} Fzlell AA BASE el & 4 gk

72) Gary M.Ericksom. Johny k. Johansson and Paul Chao. Op.cit., pp. 695-697.
73) &it#k. vlolAUERRK, A&, ¥R 1989.p. 182.
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3) auixpolo|x|YEoEle| et

9723 244 (Engel & Blackwell) & 207} Folal5g dol el Ydoz A3
sle Au AR 2y ¢ Telsted ARelsle] ol AAR R ndahe) Y LY
o olgd =g A4 @ub glek

(DA @ ste] 2n)zp FojsiFa Anjziolu)x)

SR, G 2 29, AT 5o @D AP REET AE 7ol o) anlAEL
2ohA EARRE G RA A S ARG G AR g ol2F o) MEES AT ol
gt

of Zelell ofstw 4wzl A ATl o YRA YL A F ¢ "o
7 58 FANNE st Folz Add g Fa FolE s Dol TolE B8 AES Aesl
€ F AMalel A= okl dia A= 4ld, HlE, POlEE FAsI ol A, HE,
Tl s A Pofel <8 wAc

2 BR Fufe|abd st 2nlajelu]zle] g Py WPATE FAEM B 2n)xjo)o]x) = AP
AAZF Fohel glol ARAMAY ] FER ols), MHAel] Fge FI ol JAAR I <)
A 1Y kgt A} el o} Brisle) 8L shed] o F (2 2-4> 9 o] Jehd
T Ut

3¥ 224 XEoite] FoilARI™T Au|xlojo|x|

= & AN [ ] A *L
|
l i | el vl A
z % 7 | |
i
BE R i o 4 o l o=
o] 3 (e]@1=}) :
e l
B o ek 7 o9 =

k&4 : J.F.Engel and R.D.Blackwell, op.cit., p.364¢]4 43

74) J.F.Engel & R.D.Blackwell, Op - cit., pp. 325-395.
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(2) zeiste] sw|zp FeiEIt ujabe]v]A]

2w 2ol A AHEaL, 2HEL, 2v{er)y], sb¢ b o] Ivtelw Amlzte] sfql A
ol e} 2rloln|x]7t ZA dtdEly, AES Folel] Hdel £+ U= AE
anaEL olF AMEY L Mo AFE 7 "ok ol fo AES ZodAFels

gt TAAAE g Avlxte AR SRR S chk By HYSNe) AEBAE chefab
Gehdeh WEAHH Slodt ST A Aol Y FRHA B0 Y-Sl
et TAGAELS AFE JEUZ SheURelq ARHOR Wk B3 olF olEUTME
Ashe sgagel Foigch

)t BAY) Q4L 57l falslE A2 Hush Aot AR Ayelzhe Ml
ool ednrg v RS st el AlolHE ABANES] A3 A2 TAALE ¢
F 2 FoldEoled & 4 Qb WUVTE APl st TAAAELS FART BhatHlE
A wlzs ddsh) Uoh 53] 2RAAFel ol FAVES o|F F vkl e 53
F9% Sole ¢ & slbd) o) Febr 2uzt FF AT Yol He BAYE Fobt Fol
steb.

Taeiste) mullelmlxe AEARYANHE YIeldel AP olmlAFt el Fol, o,
Sgoll Jere 7AW ol AAYTY) FAHY QAsel ook HrHARYANE Aol
YA Fe T UEe) DHHLE e FE 48E S45kn Yo AulzelniN s}
g ERHoE g Rt FLT 2L ¢4 ek

71, 244, vluel=(J].F.Engel & R.D.Blackwell & P.W.Miniard) & |94 29& 7t
R GAAY Y] FLE FIAE ASF Telste] 2uAYFRARLE AN RGQEd olF
oolx) Mgs} B ANLAE AN (7Y 25> A} B o] mepe] AN FI ot
FRG S A, HE W G2 A Byl B, TulRFolst ¢ 4 ot A9 dAsw
et ol & $3AQ Aviztoln)x] Y4o] T T ARAY qYE ¢ Ak Holch
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Qg 2-5

apixpo|o|x| #E 29

FEAAA

o] A2 A 334 AR o g
i [T A
=% #3890
7l or
o 4
J 3, A3
o [ AZ, 7
angd
4 o %, 7}
> o
° 9]
I o223 7} g=
%)
° CDETE
4 "l ox
8 2 Sl a4
57,9
ikl ' ej sz,
_ %) 4], e}ol
3 3 x~ele)
VT4
24
aia 7 &

Z}&4 : J.F.Engel & R.D.Blackwell & P.W.Miniard, Op.cit., p.482e14 23
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M. {HE&clm =] gF5ee] M2 Al ®’E

AFA7t e A3 Amshs €9 dHeicidS {4 = AHels ¥ F Uk Y ole
542 #E Lol &3hs ¥k Alelol A 2 e 718 AAed B o] KW dF A3}
A geleld), Y 2 E dg4tel Fad EAE TR FeAE oo i A7
o]& o] o]Fo] X=Feltt

aFG cnj A A Y | te|u| el [ sfcid sAIL AR £ 2 WS
Zols| et

1. ARETHFER icidel Ik

oA AT R sHe chlstte) Sape) SHEAAY HEew QATE) A 1912
W £5(A Shaw) o) “A355el B bel A7 EAF chl=ere] 4, whAs 2w
shaleiste] Sepgst W9, QA BAYTISel Ba s ey, ohlw B, o e
FeAe ATHARS ™ oleigt HY LA shAR BloldE AURFA Al Bl AFA
AR Z BAAFAA RN Ao AFAAHZ BAS ) R o)Al s H AYg BRsHS W
288 Avlale chARaTe 29Heln s WM T2 o

2379 2uAlEel BT AFE AAYH 269 AT7) FFE olF] 2ot 195030
% ¥l Anlxtel AH, ARNHANEE 9T HPSD she BEIHN A A7) £9l5
WA 226l Bk Q14le) Wao] olfoinF] Altaldch Leit Avlate] YA olsfel Y)xA
2d Fol HYW Aty PEFolE AV AW YT FAse 22, ojnlx, supe
A7} AAE AT AMe] ANLH, AR BFo] AFANE BT AgHeET PFae
ZA7} ohl2h B7e) g w3, AAHA 2R o oo Eehe SHaH EAHZ Bk} T
22|22 o2 ATRCH: ZYHLT, 71 2L AREche ST ARE BRI wAEF
osh EelA Tl PiRe] Auixoleln B, okl VY YelAg FHYST IHEHY 24
Az AFT A shgslel ool gk

75) &k, BEREHEHEWK, #IAt, 1989, pp. 104-175.

76) Hunt S.D.,Marketing Theory-The Philosophy of Marketing Science, Homewood, II. , Richard
D.Irwin, Inc., 1983. p. 31.

77) Brown,S. W. &R. P. Fisk, Marketing Theory, Distinguished Contributions, New York, John Wiley
& Sons, 1984, p. 81.

78) &Ek, clebi =M Aicle) WMe YeY RERXEE BREFE A23Y A2E, 1994. 2.p. 28.

79 FEE ARETH WRFTE Lo vebd AMR BF3e. B AAME (B BE) W3 M184, 1988,
P. g

8U) FTLE. vloAE HELER SELR HeBRRE Al54, 1985.p. 111

-129 -



28 EMBE

1970 3thel Sl Mzt o) FaAel A4 7] Assigod A=) ¥4y Ei)2
ohRe] i 3ol o AL E st RelAAY) o RAFUY Zelo] WAk Hol Hein
Jo] AM2ho] o]Fof I ekt F3] 2w|AE FoiAl ATl A #EHQ AR FHebshs
Hdell 4 gajsle BXetduz) ZAlHAS 43 FEHE YU E Mshe FARM A4x
771w 2710 & A9 Ea 22 EY, el g BRI TE ANELR sk A
Fr Al chele] Ele] ik

701dtH kol 80dtHol Hol S )} el abel Fohaizke] BANE B2 she museicielo]
Agslo) i) Fhxe mge A5 golsel sHsT odxtel st 2R Foise =40
uiere] 3lo] 7lgie) A MIE WAL HO2 sk 7hA AT sfotsAl ek ™ w1 olAe
slell A 1985+ 3¢l W™ clAlel g A2 Ao MR o] Hicel g viete 2 s Folch

olg} 7 wisko 2 wmiAgdd Aty Hzicigle] Hsto] o]FolAA RS 71EQ H{chg)o)
o e EAPE AT UY7) dEelch

(1) 7129} AT - hgeichlel e AFolos FohsiFol FUAT BE £53 2wz}
ARt obel B Ao i shs Se] gl E oA shaick qby o) seiciel
& upE Q7le} QUL H # 4 Ui Be 2 olAlYe o] @Aulele] Hgirh

(2) 19704%49) ohYseickd e 2ulag R Aelgeicilo 2 Hasieled, ole tuAE F
A AFel A FEHA VAR BAYT 222 SHRAYo} ZAHEE A SEHo2
HRE Aelshs FA(FRAYA2H) 2 wtetshs Aolch webx o] Hzichgdel] ostd Ania},

A7 A YAAYFMZ setalA sz glelek azlv o] HeoIE oA x4y

sl o] |4l Arisle Aoz 23y vhAY & elalslr] A oo diMse YR P2
icieloge] Age] FAs)7IE Yok kst o WEAAHeictUL A ATy EA)e)
WAL FABT Ped] Foja) 4l HANE EXste] AZE AXNYAE 7kl YuAY AAZ
B PR AbE AR EAME QAR BT 7IHEH A7TE AR ) dEelch
=3t B# g4l sixizg Tag ¢ gl AE 7 7] dEoish

81) &H}H¥, B Marketing Communicion-E# HAH PrE. K ak®E. 1988, pp. 221-222.

82) & Tk #iiE®. pp. 55-56.

83) Dwyer, F. Robert, Paul Schurr & Sejo Oh, “Developing Buyer - Seller Relationships,” Journal
of Marketing, 51. April, 1987, pp. 11-27.

84) STk, AR, pp. 48-49.

85) H#* Marketing#3®, Marketing Journal, No. 43, 1992. pp. 56-57.

86) EFPRER, mBBlE EE-BEALRD Epistemology, HHIX, HFESH Mt 1990, p. 20.
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FEREoIDA HES A2& A4 29

2Eqke] AuApYEATE HAZ ANE SR TW/AZ PR st Folxbe} Bof 252
PAA 2ade ARHoz of$ AFs #e Aol ek ol2iF FAH mIL AZke] E el
oo} HAERZ 4% Fridel AL Es FEPH R FEAFE o ek Yo} ajmR 2%
8 ojAlelel] MsE olAEe An)AE 2aske Aol ohel Aulate YAYEE A= AT
olde Tlalof @k M AulalE 23 ¥ 5 UE THsAol 15X AnArl SAHoR HUF
Rz olol] Uztske PEIF) Tl 7Y AwiAlY FEAZYF HIFHLE Ahe
A 253 YEsd Tee) WL G, TENE FEoln dvh ol ohlRE Ije] d¥H
2 g Qg AES AuAs Foigo s avArt 159 BEE dod ¥k ehRsE
ore) Awlais} 7lqlo] AESEVAE WA ZW Thel AR, N, THE B2k §EEA
F& 2 A7 iR vhAge] Aoz BE et W

3
4

2. 877 HREOIOIX| HR BRR

s12e) ] zfololx] ATE olol A Adel AT B ololAl BFuA, A ol g,
ulA AR dge] PP obE A FLLASIHY DA FIY oSG2 A7
Qurs) olfol A Targ 71E AulatolslA @7 BAE e el A o & & glek

(1) 32 opil™ QFegyst Aettae d7e) 5844 Faslole aulatolo] el Hat
QAT HUAAY Tohel AU F1e, A, A4, HES PR desle B 7
o Tgstdn aulz FARE A SHeldel olElNY dgel Y @77 elEsdch

(2) NF 7Ax) ZulztololAe] B ATE olulxlY) A AT AEelwlA, YEolnlsh
qeSe) ZAE FUOLY ATV FFE o1 Fe] & 3ol 4 FldololAE WA el
28T o] Boke) AF7} olRe] AT gtk zelEE 2uzolmixel AUALS yEE AT
B4A 2ol Y AFE SED 2ulAololxe 4x dBAH)T wAH ATFI FEHAL.

(3) 2E 2uaolola]l Foe) ATE Hl¥Po) FeiXge M4 sIg spARHStE
A% 2o ooz Qus dusel 2obg FAoY SFLYW, PEerol 2T T4
o]Zoim gich. melme AuabE wlebRE A BE AAEH 2L WReAH 2
Melupxl 2a Aol Agiet

87) Newell, A. &H. A. Simon, Human Problem Solving, Englewood Cliffs, N. J. , Prentice-Hall, Inc. , 1972.
pp. 61-62.
88) &Ik, HIHE. pp. 50-51.
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30 AR
3. HEREOIDX] HE2 MZR mizicilel #RE

Aejchle] Agholdt Atast Q=9 Hoh s pAc) FEAoln ol IaAA e AT Halq
o, eleld AFE i3] Aawtelnlx] A7) gAIE FEY) A AEE seiciele) U wpepe

Adsk kst 2o,

(1) 7IHIENCR 2uIxHE vlatRE THOIM 43 38%o|of TUX 2|2 Q4sHe BAH E

iciezel M

2RAE 7IAEE geicele] wel QAlshe atsioiAge) slAe 4ulAlE RAMARE
At FRtEe] Mol mas Zolgrh ™ 2} Algish, Yuste] WML 4wl FhA)
B Agieidel WakE Fock 22{m2 Zw)lolu)x] AFME 2|zt FaYe AT
TAH DA AT BAY Helcd o2 o] Mol WA el o] 7l Awlzbojulx] MY

°] 7IMEHLAE AR S+ EF} ol F1gle] ol AuM e BB U)o 2 Awxte) Qybe

W
o
o

FAATIE FEEANE Zlshe whakol 4] Aajeof 5}o), smlatoln]x) WS g FuE

0.

L
L
2

el AJH = dazhe] AFuzlelds} 2ulA7E A5k HTo] R TYE ofv| g},

(2) Zvu|xpolo|x| 7o EEx M

Lr|atelv| Rl = A Aol e 2u)RY A7) 71 Ko A=At ddsgsiel cdke
T 23 ARl Fohdd WFoE QAsE FoleEe] JR) HEY Agdwss)
=] kg rlel Qg ok olgizre]l awlAelnlAle AmlAy M A HH T oA A
BEAE g2 F3 glove dHA) FFAFe) T FHE FasAY E2¢H YA
4 Aol ot mdt 2uzleln A& FA s 71dolr] A M Folu)R), 4Fololx], oleigt
AF FE718 HZelAe NE A Y4sIo) 45 §7)H02 Ao 9. S3] o

o o] AFwW)FE Bt Alate] spubsn Awlxte] &7} abE): AlFjels 2 ol MolE

A3 875 obil® A2 bl RS ES Y 2502 Aok A AT E - o

89) &7tk HIIBARC. pp. 38-39.
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YA Qe kY
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A RPFRE ) dia ok £FER, 1990. pp. 50-53.
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V. & @

71999 DHA A 2wty Ee] AP FFAH BA L 2wAEE AL A FE gAY 1YLg
#grahed ok 22 sigdst 7199 AFEe I AnAEe] Tl vy olnix
Y2 71474 Del Aol AFS 71£AQ £l o E e S XA F2E gv}
deom AAH £4E Hsf Ao Lujajoln|A o] ezt Y3t olelite] VIl O iAAE
Soll it An|xtelulalE uhHl= B FelddlA F4] #of she AL olulA7} aFdelE FAH
Jl hdelelz A=} shovt AAlel oleiAE Au| e Folaf el AYH o2 AP F= 82
)7} slZelch 53] A Aol ol & A Ho| A5 VIS 289 YL &7
e, 233 Fojeisel Hiy olsiet TS A7) FAE off Fo A1FH o det awlAe]R)A|
€ 719 =g G AT AR 2 Y=l ok mfell AnlASedA Tl
olulx| & HAISE wig YA R 7128 Ln|Ajeln)A] £ & AsA 7] Lu)A}ov]A] Fejg
A7) B3 § dAs AHeHoR 2w ztelu]AE FA, Hrisiod ol& FE VI, AE AF,
HEFS) B 2n|Ae|u|AEY AR EAE T ARG U APl AT Babyoln] d@A
A 219 ATESF olu)Ael) g AW ofH L Gl stx Gz FE sfoRich

e el2gt u)Atelu]A]Y] Felx A wplH S EESeA AE wlge] AFHX Q=
ZayuiA e PAIE Wout Anjxlell R HEE Mo 34 ZIds} sw)Apste) FEEUAS
Az sk IAYCAIY Heichae] A2 E5e04 7199 ol b opet ArIHeg 4w}
Age] AE TN FFTERAE 71 & 5 s Wl o]FolFof Fcf

o2 o]2dt RAFe] Lu|ztste] FA Kol AFA o] FoH o3l Lwlzloju|AE T
A GERS ATRAH N JJHUA AR EARE 5 UEF AAPHoE A Pl
3hz7lel FAx Fasich =g LulAteln)a] ATe) FAAH AT YRE A FFE
AY UF A7E°] 65 FH8] shek F RAeloh
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